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T looks like highly polished silver—this luxurious. 





inviting bath. 






But it is better than silver could possibly be fo, 
such a purpose—more modern—more durable— 






easier to keep clean. It is Enduro—the perfected 






stainless steel, made only by Republic. 






The beautifully etched side panel—the gleaming 
ceiling-high walls—will never tarnish, stain, or rust, 






They need no scouring or polishing. 






Enduro’s amazing properties, its wide adaptability, 





its strength, its ease of handling, have made it 





“the metal of a million uses.” 







Enduro has invaded old fields where old metal: 
have failed. It has captured new fields where other 






materials have proved inadequate. 







It is saving money—improving design—changing 
habits, in many an industry. It is stepping up sales 






and profits for many a manufacturer. 





Buy products made of Enduro. You will find them 
longer-lived, better looking, more satisfactory. 






Use Enduro in the products you make. You wil 
find they sell better, because they look better 






and serve better. 







And send for the booklets that tell the complete 


Enduro story. They are intensely interesting. 
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Washington Bulletin 


WASHINGTON (By Business Week Staff Correspondents )—Three 
motives underlie the President's sudden announcement—on the very 
dav of the meeting—of the conference to take the profit out of war. 
One was the avowed one—to have plans all ready for a regimenta- 
tion of the whole country—capital, industry, labor, and citizenry, 


in the event of war's breaking out. 


This was the logical outgrowth of work done by B. M. Baruch 


and Hugh Johnson after the 
World War. Baruch as head of 


the War Industries Board had 
found plenty of difficulty obtain- 
ing materials. 


Two Motives Denied 

Second reason was that the Nye 
investigation was threatening to lead 
to legislation which might be harm- 
ful to national defense as well as 
embarrassing mo end to our diplo- 
matic relations. 

Third was that it would do no 
harm to let Japan know that such 
plans would be made. 

Second and third, of course, are 
violently denied. Outcries of Sena- 
tors on the Nye committee showed 
they quickly foresaw one effect. If 
plans are laid to prevent munition 
makers’ profiting by a war in which 
the United States is involved, John 
Taxpayer is not so excited whether 
they make a profit out of foreigners. 


Why Banks Buy Bonds 

Administration scolding of the 
banks for not making loans which 
would help recovery by stimulating 
business and employment proceeds 
hand in hand with stiffening of fed- 
eral control of the banking structure, 
not only with a view to controlling 
commercial credit, but also for financ- 
ing the government’s spending policy. 
Banks are told that they will be given 
100% of face value of government 
bonds any time they need cash so 
they have loaded up and are loading 
up with government bonds. Under 
what amounts to direction from the 
Federal Reserve Board. 

But the recovery section of the Ad- 
ministration wants the funds loaned 
to business. Hence the bitter criti- 
cism of bankers in general by Jesse 
Jones. 

Cash in the Rockies 

New result? Clarence C. Hamlin, 
the “Little Giant of the Rockies,” is 
displaying to friends here the Oct. 17 
statement of the First National Bank 
of Cripple Creek, Colo. It shows 
deposits of $2,938,258; loans and dis- 
counts $44,153; United States bonds, 
$840,581 ; other bonds and eash se- 
curities, $267,410. Cash on hand 
—$1,877,845! At least the bank is a 
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THIS WEEK 
The obvious and the not so 
obvious reasons for sud- 
denly planning to abolish 
war profits. 


Loans to industry pick up 
—and why. 


Tax increase becomes a 
shell game—with the bonus 
for stakes. 











good market for the next federal 


bond issue. 


Jones Asks Help 

Said Jesse Jones, before the Bond 
Club in New York Dec. 12, speaking 
of the period just before the depres- 
sion, “Lending and spending made 
work then, and created values. Lend- 
ing and spending will make work 
again. It was voluntary then and 
done largely for unnatural profits, 
while widespread unemployment 
makes it compulsory now. We are 
faced with conditions tha: make it 
incumbent upon business and govern- 
ment to mobilize for a real offensive. 
Action prompted by a recognition and 
acceptance of the situation as it actu- 
ally exists is necessary.” 


Industry Loans Pick Up 

Recent upturn in applications for 
loans for industry indicates that some 
banks are realizing that by securing 
a Federal Reserve or RFC commit- 
ment, these loans are made more 
liquid than commercial paper and 
yield a higher return than govern- 
ment bonds. Also it stimulates spend- 
ing in their own communities, with 
government taking 80° of the risk. 


Oil Bungling 

New legislation looking to federal 
control of oil production may be ne- 
cessitated by bungling, which began 
in the drafting of present law, and 
is complicated by slipshod methods 
of code administration exposed by 
searching inquiries by Supreme Court 
justices in the Amazon oil case. The 
law relates to interstate shipment of 
“hot oil”—oil produced in excess of 
state quotas. e code concerns pro- 


duction regardless of state lines. One 
beneficial resule will be that business 
men will have less trouble in future 
finding out just what laws—whether 
by executive order or otherwise 
control their operations. 


Taxes and the Bonus 

Tax increase has become the pea 
under the shell. You think it’s here, 
but it’s really over there. Under all 
the barrage of stories—now that 
there will be taxes, now that there 
will not—is a little political ma- 
neuvering. The President is playing 
one hand and the soldier bonus advo- 
cates the other. The situation now 
stands with apparent White House 
and Congressional agreement that 
there will be no new taxes. But 
the whole setup is based on the theory 
that there will be no soldier bonus 
legislation. The President will play 
this hand strongly when bonus legis- 
lation seems in danger of passing 
over veto. He will then say, of 
course if the bonus passes, there must 
be additional taxes. Which brings a 
bit of backfire from the country to 
bolster up greatly needed anti-bonus 
strength to sustain the veto. 


Business Looks Better 

Indications reaching Washington 
are that business is improving. But 
without making any dent in the num- 
ber of unemployed. 

Left wingers are insisting that the 
government take over such “pauper- 
izing” industries as textiles, boosting 
the average wage to a minimum 
which would produce spending 
power. The move is advocated be- 
cause of the boost it would give 
recovery, and is opposed by right 
wingers as a step towards socialism. 
The President is strongly against the 
proposal in theory, but deeply con- 
cerned about the very low wage scales. 


Nomadic Industries 

Nomadic tendencies displayed by 
some lines of business are concerning 
the New Deal officials who had a 
hand in producing the conditions that 
caused the itching foot. New England 
shoe factories are finding it hard to 
resist wage differentials. Higher 
industrial rates for electricity to off- 
set reductions being forced in house- 
hold rates are causing large users of 
power to consider moving to get 
cheaper power. Then there is con- 
siderable moving by factories to take 
advantage of cheaper truck deliveries. 


States Delay FHA 
FHA’s home mortgage insurance 
plan hangs on enactment this winter 
of legislation in 42 states where it 
has run afoul of legal limitations on 
lending institutions. 
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PRODUCTION 


*% Steel Ingot Operation (% 
*% Building Contracts (F. W. Dodge, daily av’ge, thousands 
* Bituminous Coal (daily average 1,000 tons) 

*% Electric Power (millions K.W.H.) 


TRADE 


Total Carloadings (daily average, 1,000 cars) 
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BUSINESS WEE 


WEEKLY INDEX OF 
BUSINESS ACTIVITY 


» 4-week basis) 


* Miscellaneous & L.C.L. Carloadings (daily average 1,000 cars) 


* Check Payments (outside N. Y. City, millions) 
% Money in Circulation (daily average, millions) 


PRICES (Average for the Week) 
Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 
Iron and Steel (STEEL, composite, ton) 
Copper (electrolytic, f.o.b. refinery, Ib.) 
All Commodities (Fisher's Index, 


FINANCE 





Federal Reserve Credit Outstanding (daily average, millions) 


Loans and Investments, Federal Reserve rep’t'g member banks (millions) 


* Commercial Loans, Federal Reserve reporting member banks (millions) 
Security Loans, Federal Reserve reporting member banks (millions) 
Brokers’ Loans, Federal Reserve reporting member banks (millions) § 


Stock Prices (average 100 stocks, Herald Tribune) 
Bond Prices (Dow, Jones, average 40 bonds) 
Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 


Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 


Business Failures (Dun and Bradstreet, number) 


* Preliminary 





* Factor in Business Week Index 
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§ New series 


Latest 


Week 
*60.9 


32.7 
$4,696 
*1,236 

1,743 


93 
61 
$3,363 
$5,556 


$1.07 
$.127 
$32.35 
$.088 
78.7 


$2,460 


$17,859 
$4,670 
$3,095 


$882 


$98.75 
$95.18 


1% 
1-1% 
232 












Year 
Ago 
64.4 


31.5 


$5,997 
1,245 
1,619 


95 
62 
$2,734 
$5,486 


$.81 
$.102 
$30.96 
$.077 
71.7 





$2,628 


$16,600 
$4,941 
$3,556 


796 


$99.44 
$82.80 


0.8% 


13-13% 


303 
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The Business Outlook 


FOR the first time since early August, the Business Week index of 
veneral trade activity has climbed across the 60°, of normal line. Steel 
production completed its eighth consecutive weekly expansion with 
a spurt that placed operations at 33° of capacity, the highest since 
the boom June days. Cold weather did its share to stimulate coal 


roduction, carloadings, and electric power. 


Employment in De- 


rroit, the motor center, jumped over 10 points in early December 


compared with 2 weeks previous. 
Insurance companies feel that the 
situation has improved suflicient- 
ly to discard the artificial evalu- 
ation of stock holdings used in 
the past few years and go back 
to the customary year-end market 


values. 


Europe’s Scares Subside 

Abroad, the promise of peace on 
arth has brightened considerably 
since the Saar and Balkan difficulties 
have been patched. Gold bloc trou- 
bles have shifted from Belgium to 
Ialy, where they will be held in 
check for a while yet. Germany's 
success in arranging barter transac- 
tions with South Africa and Australia 
is of interest to domestic industries. 
The long-discussed cotton barter 
scheme still hangs fire, but German 
oil pipe will soon be laid in New 
Jersey as a result of a private trading 
arrangement. 

Washington is unusually quiet 
these days prior to the convening of 
Congress. Very little is being said 
about the program to be outlined at 
the next session. Business leaders of 
the country will meet again Dec. 17 
to further develop a program for im- 
proving relations with government. 


Labor Troubles Again 

Meanwhile labor difficulties are 
cropping up again. Tire makers are 
resisting the election ordered by the 
National Labor Board. A _ similar 
election scheduled to be held in the 
Cadillac Motor plant is opposed by 
the A. F. of L. Closing bi unprofit- 
able units of a large grocery chain 
brought the unionization issue to the 
lore again in the retail trade. 


Winter Slows Building 

Construction fared poorly in No- 
vember, but the winter months are 
usually none too productive of build- 
ing activity. All classes declined from 
the October levels, especially _resi- 
dential and public works and utility 
awards. Happily, non-residential con- 
tracts declined only slightly below 
the previous month, and actually 
‘urpassed last year by 43%. For the 
year to date, residential construction 
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has only a 4°; edge on last year, non- 
residential 46°¢ and public works and 
utilities 49°¢. The total, according 
to F. W. Dodge records of 37 states, 
is 38° better than 1933. 


Store Sales Increase 

November department store trade 
didn’t expand as much as some ex- 
pected, but the month was 11°¢ ahead 
of last year. Since commodity prices 
of dry goods were virtually the same 
as a year ago, the gain represents a 
real increase in units sold. As has 
been true most of this year, the best 
increases are found in the Atlanta 
and Dallas regions. The industrial 
states of the East have made the 
poorest showings, with the New Eng- 
land states actually showing losses in 
recent months. 


Christmas Trade Good 

Retail trade as a whole in 1934 is 
expected to top $28 billions. This 
compares with $25 billions in 1933 
and $49.1 billions in 1929. Christ- 
mas trade throughout the nation has 
been highly satisfactory, despite the 
fact that in manufacturing industries 
employment and payrolls are virtu- 
ally on the same level as a year ago. 
This probably explains the poor 
showing of the Eastern states con- 
trasted with cotton, corn and tobacco 
states where crop prices have doubled. 


Steel Men Build Stocks 

Steel is helping to boost holiday 
trade in mill towns by lifting operat- 
ing rates. Motor makers are still 
slow in placing their requirements, 
but the steel industry knows from 
past experience that it won't be long 
before they will be clamoring for 
deliveries at short notice. Hence, it 
is well to be as forehanded in build- 
ing up stocks as the situation permits. 
November tonnage was the highest 
since June, bringing operations to 
27.8% of capacity. The year will 
have no difficulty in passing the 25- 
million-ton mark compared with 22.6 
millions in 1933. 


Miscellaneous Steel Buying 

Miscellaneous consumers of the 
steel industry are contributing to the 
current operating bulge. Oil burner 


manufacturers had 45°, more orders 
in October this year than last. No- 
vember freight car contracts awarded 
numbered 254, the largest since June, 
bringing the total to date to 23,719 
against 2,460 in all of 1933. Steel 
furniture shipments in the first 10 
months of 1934 were valued at 65‘, 
above the same period of 1933. Air 
conditioning equipment orders in the 
first 9 months of this year were 62° 

ahead of last. Activity in farm imple- 
ment concerns is reflected by the 39°; 
increase in October employ ment com- 
pared with last year. 


Motor Sales Hold Up 

November motor production held 
up better than ex pecte d. So did sales. 
Excluding Ford, preliminary  esti- 
mates of assemblies in the United 
States and Canada are nearly 76,800, 
which is only 18% less than October 
and 62°; greater than last year. Gen 
eral Motors sales to consumers last 
month declined less than 100% and 
were 777 larger than a year ago. 
Production in the first week of De- 
cember jumped to over 19,000, but 
because of last minute changes, the 
month's total may be held to 125,000. 
The industry awaits Mr. Ford's price 
signal before it ventures to cast the 
die. 

Quieting Detroit's Alarm 

Washington is trying to quiet the 
alarm of the motor industry follow- 
ing announcement of an investigation 
of the capital structure of the indus- 
try as a part of the study of employ- 
ment stabilization. Earnings are said 
to be only an incidental part of the 
survey contemplated. 


Income Tax Figures 
Judging by the income tax returns 
for 1933, New Deal policies have not 
been oppressive on the higher income 
brackets. There were more persons 
reporting net incomes over $25,000 
in 1933 than in 1932, while fewer 
reported incomes under the $25,000 
level. The number of million dollar 
net incomes jumped from 20 to 46. 
Gains in income arose chiefly from 
sales of stock, real estate, and busi- 
ness. Income from wages and salaries 
declined. Small income earners whom 
the New Deal claims to have bene- 
fited through astonishing increases in 
hourly rates still failed to earn 
enough to be admitted to the priv- 

ilege of paying income taxes. 


Bank Debits Up 

Bank debits reflect the uneven ad- 
vances over 1933. For November, the 
Cleveland district heads the list with 
a 23% gain. Richmond follows with 
22%. New York alone shows a 6% 
loss. New England's 15% gain is sig- 
nificant 
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WITH 95% of all selling done by telephone, the 
Chicago office of the Altitude Petroleum Corporation 


increased its annual business from $5000 to $4,000,- 





000 in ten years. Under its merchandising plan, the 





salesmen travel their territories to develop leads 





rather than make actual sales. The date the customer 





will be in need of supplies is reported to the home 





office. Then the telephone is used to close the order. 





“Our customer: like this method of contact,” says 





the Sales Manager. “From the day we started we have 





steadily increased volume and profits. Every customer 





is called every three weeks or oftener, and the 





speedy service we give, because of our use of 
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Long Distance, is a large factor in our success. 
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American business records include many stories of 
companies that have based substantial growth on 
their every-day use of Long Distance Telephone Ser- 
vice. Long Distance contributes to success becaux 
it saves time, gets things done, costs little. Companies 
of every size report that it brings results. 

You will find that the planned, systematic use of 
Long Distance for every department of your business 
—purchasing, accounting, traffic, production, execu- 
tive — is a means to increase profits . . . speed up 
service ... lower operating costs. Telephone your 
local Bell Telephone office today. A representa 
tive will call to explain the various ways in which 


yourconcerncan successfully use Long Distance. 
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Selling Christmas 


Department stores 


rall out the merchandising reserves, 


use extraordinary methods, draft new sales techniques 
to seize their “‘best opportunity since the boom.” 


BicGER daily sales than at any time since 
1930. December totals that approach 
29 peak figures. More shoppers and 
enthusiastic ones. Faster public 

to aggressive sales promotions 
lines of gift and 


tages in certain 
seasonal merchandise 
This is what department store execu 
es see as December turns the halfway 
nark and 1934 Christmas shopping 
wings into its final week 
Whatever the post holiday 
w about the final results, they are 
tain to show that “the best opportu- 
nce the boom’ brought depart- 
re merchandising to a new high, 
extraordinary methods and new 
les Supporting an unprecedented 


reviews 


r sales. 

September few excc 

to venture a guess as to what 
oliday might amount to 
were literally ‘‘on the fence,” un- 
whether to plunge fur 


utives were 
season 


decide 
buy heavily, promote extensively, 


totals, or 


to equal 1930 sales 


ife by sitting tight. Those few 
id the latter soon found that they 
ut of luck with stocks inadequate 
replacements hard to get 
ose who had enough confidence to 
up inventories, make a real drive 
isiness, employ new schemes for 
g buyers into the store, and spend 
heavily for advertising are now 
ng in. 
Tradition Is Out 
In some cases management has kicked 
revered traditions in its drive for 
s and—to the astonishment of the 
ners—has found that it pays. 
Wanamaker’s New York store, 
nt convert to evening shopping 
Nov10'34), has put on some 
like a 5-ring circus to prove that 
changed. With a fashion 
in one corner, living fashion 
s in another, a Russian Balalaika 
tte in the cathedral-like rotunda, 
the chimpanzee, in the pet shop, 
er lecturing in the picture salon, 
arts and crafts show in the 
the old store is ringing up big- 
sales totals and setting a fast pace 
rprised competitors 
In Chicago Marshall Field & Co. has 


have 
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broken through prohibitions a; 
Sunday advertising and started to put 
price tags on some of the 
played in the State Strect show win 
dows. Many departments report “larg 
est sales in years.” 

The Thanksgiving parade _ that 
launches R. H. Macy & Company's 
Christmas season for the children of 
the New trading area and sets 


igainst 


goods d S 


York 
even adults agog, found itself this year 
for the first time in its history, compet 
ing with another attraction. Hearn’s 
New York's no prot or-dividends-f« 
a-year department store, staged a 
Thanksgiving circus on the Central Park 
Mall, with real elephants, ponies, acro 
bats, clowns 'n’ everything 
St Louis Rave 
shopping a flying start by promoting a 
Downtown” day with extra 
ing, special sales events. This year they 


I 
put the don’t-pay-until-January privilege 


merchants Christmas 


advertis 


in —- cari 
th tel ling res Its in sale 
Calitornia stores exp. 
exceptionally xood showing 
Buying § sickli 
Sinclair ¢ ump 
election day, purse-strings hav 


Christmas 
shadow of the ugn but 
since | 
been loosened with more enthusiast 
Stores are driving hard to keep the ball 
roiling, increases of 200% to 30% are 
reported, and in one or two ‘cities they 
are headed back to 1929 
Tactical High Spots 

Department store tacticians note s} 
cial hi gh spots in the broad drive for 
the holiday sales in 1934 

Where 
aside an entire floor for gifts, colle 


ing these suitabl 


space permits stores hav 
rt les from 
epartments 

To those undecided o 
Daniels & Fisher (Denv 
Barr Co. (St. Louis) 
other stores offer an 
tificates, a devi 
ployed princip 
but is now Ss 
lines 

Joslin’s (Denve 
mas Sc iles vol Hii 
angle Plan 


lar credit 


custo! 


Acme 


SALES PROSPECTS—The window shoppers are going into the stores to buy 
this year and the retailers are making it an old-fashioned Christmas. 



























Christmas gifts by paying one-third on 
purchase, one-third in January, the final 
third in February. Sanger Bros. (Dal- 
las) doesn't leave Christmas clubs to the 
banks. By operating its own thrift and 
savings club, it finds that more of the 
paid-out money goes into its own tills 
Washington (D. C.) stores are reported 
ready to use the same idea for 1935. 

Observers in some cities report that 
large stores have cut down on expensive 
window dressing, are using less spec- 
tacular and less costly display ideas out- 
side, but going more heavily into inte- 
tior store decorations—evidently on the 
theory that windows can do no more 
than command attention, that the attrac- 
tion inside the store must be depended 
upon for coaxing dollars from purses. 

Expected Gains 

For the entire country December 
sales are expected to top 1933 totals by 
at least 15%, with Atlanta, Chicago, 
Dallas, Minneapolis, San Francisco Re- 
serve districts gaining well above 20%. 
For November these districts—in the 
same order—bettered last year's figures 
by 249%, 16%, 21%, 19%, and 19%. 
A total of 513 department stores re- 
porting sales in 247 cities to the 12 Fed- 
eral Reserve banks showed a November 
increase of 11% and chalked up a 13% 
gain for the first 11 months of 1934. 

The final story will not be told until 
all the December sales figures have been 
totalled, but reports on sales for the first 
10 days of the month show increases 
ranging from 25% to 30% in certain 
Pacific Coast and Mid-Western cities, 
down to less than 10% in some of the 
Eastern centers 


BANQUETERS—The annual meeting of the National Association of Manufacturers, largest ever held, gave camera men 


to get informal snapshots, of many leading figures of American business. 
Monsanto Chemical Co.; E. T. Stannard, president, Kennecott Copper Corp.; James H. Rand, Jr., president, Remington Ra 
and Harvey Firestone, chairman of the board, Firestone Tire & Rubber Co. 








What Income Tax Figures Shoy 


Those 1933 increases in the upper income bracke, 
make good headlines but need interpretation. 


BOND and insurance salesmen will be 
scouring the country for the mysterious 
Mr. X, who reported to the Internal 
Revenue Bureau a 1933 income of more 
than $5 millions. Meanwhile they will 
be keeping a weather eye out for Messrs. 
Y and Z, whose incomes were better 
than $4 millions and $3 millions, respec- 
tively. A solitary person occupied each 
of these 3 charmed brackets in last 
year’s personal income ratings, finally 
revealed by the Treasury this week. The 
$1-million club swelled to 46 in 1933 
against only 20 in 1932. 

In a limited income-tax-paying group, 
which numbered only 3,660,105 in 1933 
(3% of the population), it was the 
rich that got richer. The great middle 
class (3,633,963 reporting incomes be- 
low $25,000) lost members, earned less. 

Tax figures give no key to what hap- 
pened to the other 40 millions ‘‘gain- 
fully employed” who do not reach the 
minimum income tax bracket. They 
cannot furnish a true picture of the New 
Deal. Its provisions were designed to 
help the 40 millions. The help they 
gave to the wealthy through better busi- 
ness and security prices and the pinch 
they put upon the middle group income 
classes are inevitably exaggerated in the 
tax statistics. For instance— 

Capital gains made up of profits on 
the sale of real estate, stocks and bonds 


provement covered in the 17 
port, increasing from $156 


this year the big taxpayer got 
tions from his profits beca 
established offsetting losses 
On the other hand, 
bers of the lower 
the tip on this procedure fro 
ate’s “Wall Street’”’ investigat 
thirds of the $345 millions 
loss deductions registered last , 
taken by people reporting 
$25,000 net income. 
Corporation incomes were 35 
in 1933 than 1932; business pr 
partnership returns increased 
wages and salaries declined. 
factors helped big incomes n 


were cautiously slow to pass bett 
ings along as dividends, so that 


But the myriad of family, 


owners, who are most numero 
large-income classification. 

It was not investment incon 
that swelled returns in 1933 
were only $1.6 billions against 
billions in 1932; interest drop; 
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sents and royalties were down $80 mil- may pecome public knowledge if the 
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yns to $411 millions. Securities and 


Uh 


tion and unity 
Exchange Commission munity are both 
The 3,339,602 individuals reporting puts through an idea of requiring all The 
nes of less than $5,000 accounted companies registering securities with it vention was cooperativ: 
792 millions of the $10,845 to disclose the pay of the chief execu- plenty of airing 
s of total personal income re- tives. Such information is now required 


atmosphere 


points, but an overw 
in tax returns. This compares when new offerings of securities are cooperation with 

$11,185 millions in 1932. An- made, but not upon registration of out- ministration in 
her $2,575 millions of the total was standing issues. Registrations filed for Donald Ri 


1 by 294,361 people with in- new issues have revealed instances of 
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chbe ry 
mes from $5,000 to $25,000, while salaries’ being tripled within the last 
,000 getting into the higher year. However, these are ex 


ts garnered $1,478 millions. and involve what started as modest 
re are no identifications of big or for their recipients. The bulk of 
incomes by the Internal Revenue aries so reported indicate that 


but large corporation salaries are general but not large 


eptional 
| pay idualism” in m 
t 
sal opportunities, of 
increases The platiorm la ci 
laid down the b ( itis! f tl 
group, but clearly indicated ind 
villingness t 
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National Association of Manufacturers and U. 8S. Cham- 


the means of, ¢ 


ber invite 100 leaders to meet and attempt to formulate ‘¢ ™uncipal, stat 
the fundamentals on which all business men can agree. 


cernments., 

Perhaps the keynot speech ; 
of Dr. Virgil Jordan, former economist 
THE National Association of Manufac- The N.A.M. and the Chamber will of Bz 
wrers laid a tenuous but well studied namea group of about 100 men to rep- National 


base-line for the cooperation of industry resent all phases of business and indus- In 


th government, at the meeting of its try—a significant cooperation of two not phrases, as quoted by the press, belie 

Congress of Industry” in New York always cooperating bodies. It should the solidity of his advice, Dr. Jord 
st week. It was a preliminary survey, produce an interesting basis for the warned 
hich will now be matched with the guidance of business forces in the criti-  “‘last 
recent referendum of the Chamber of cal months ahead. The President's invi- a 
mmerce of the United States (BW tation to come in and work under the 

734) amd next week, at White rules so far evolved by the Administra 


Sulphur Springs, there will be a fur- tion and more or less pegged at the move of itself and a strong vehicl 
organization of the produ 


é Wl eck, now presi 
Industrial Conference B« 


a speech whose more Speck. ilar 


business that this was t 
call,”” and urged the offering 
sound and workable program, of 
carefully and courageously laid ro 


along which industry will undertake t 


ther correlation in the laying out of a present point, has thus received a highly unified or; 
ore studied road for business progress important acceptance. The White Sul- groups of the American peopl 


during the next few months hur meeting should prove that coopera- to carry the rest along with it 
i ; | 


Business V 
‘IGNIFICANCE—Important outcome of the N.A.M. meeting willbe an attempt to draw up a program for national recovery with 


the U.S. Chamber of Commerce. First move will be made next week. More banqueters, left to right: Robert L. Lund, executive 
vice-president, Lambert Pharmacal Co. (and chairman of the N.A.M. board); Walter J. Kohler, president, Kohler Co.; Howard E. 
Coffin, chairman, Southeastern Cottons, Inc.; and William R. Webster, chairman, Bridgeport Brass Co. 


DECEMBER 15, 1934 








the last call tor recovery on the basis of 
private enterprise and unless it is an- 
swered decisively in the next 6 months, 
it will be too late.” 

The N.A.M. hel! one of the signif- 
icant sessions in American industrial his- 
tory and, in sharp contrast with that o 
last year, when General Hugh S. John- 
son, then Administrator of NRA, warned 
business of its faults and duties and 
promised great things for NRA, with 
or without business cooperation, this 
session met its problems with remarkable 
unanimity. The debates were vigorous 
and, at some moments, approached the 
classic ‘‘battle royal,” but in the end the 
votes were solidly for cooperation with 
the government. 


Power Show 


New devices and designs 
advances in power field. 


show 


Ir is said that the installation of record- 
ing instruments in the power plants (or 
power distribution centers) of fac- 
tories, showing the actual cost of power 
to each branch of the plant, has such a 
profound effect on the users of that 
power that the recording instruments 
pay for themselves in a year or less. 
On this basis, and with the added value 
of beauty and modern lines, the 11th 
Annual Power Show in New York last 
week was worth several hundred thou- 
sand dollars to American industry. 
The Power Show “went modern,” 
especially in the instruments, and the 
trim modernistic lines were marked as 
an additional “psychological factor.” 


Machinery in the power field also 


showed the modern tendency, with 
welded bodies, housings, and the trim 
neatness of the modern age. 

Sensation of the show was the demon 
stration of heat insulation with steel 
sheets. The insulation of asbestos, mag- 
nesia, etc. is due to the air chambers in 
the fabric; the steel insulation effect is 
due to the air chambers between the 
laminated shects. The process has been 
used to insulate refrigerators. It is 
backed by a great steel company. 

The definite drive to purity air and to 
keep it pure from contamination from 
smokestacks has developed a large num 
ber of smoke-control devices 

An interesting exhibit was devoted to 
gasoline engines for standby units in 
power plants low in first cost, although 
expensive in operation. There are fewer 
and fewer needs for standby capacity, 
and if the standby uses gasoline, at 
double the cost of coal or diesel oil, it 
is cheaper to install than the more eco- 
nomically operated units. 

Above all, the Power Show was over- 
whelmingly important in the new de- 
vices for automatic control of power 
generation and use. One recording meter 
shown is able to make 12 different 
records on one chart by one pen. A new 
line of meters used the photo-electric 
cell whose beam of light regulates heavy 
machinery but itself carries no friction 
and no inertia. 

Next to meters, mechanical 
transmission led the show. The swing 
back from unit motor operation of 
machinery was obvious, with belt and 
V-belt, trick reducers, motorized gears, 
variable speed transmissions, all the 
basis of combination setups of multiple 
drives 


pow er 


Machine for Living 


Houses, Inc., has developed the complete functional 


home, which will be on the 


THE engineer's ideal of shelter—a pre- 
fabricated home built in standardized 
sections, easily assembled and easily ex- 
tended, with full electrical equipment 
is being shown to selected visitors by 
Houses, Inc., New York. Accepted fea- 
tures of mechanization have hee de- 
veloped through innovations startling in 
their logic. Personages powerful in the 
electrical industry and in the home 
equipment field are backing the venture 
The sample house (one has been 
erected in New York's Grand Central 
Palace) is the outcome of under-cover 
experiments carried on for several years. 
Sales will begin in February after final 
tests of heating equipment in units to 
be built near New York and occupied by 
observing engineers. First of the 4- 
room-and-bath houses will sell (erected) 


market in February. 


for $3,900 cash. Later the mass market 
will be entered with instalment selling 
at something under $40 per month. 
This will pay for the structure in 15 
years, includes life insurance to the 
amount of the buyer’s liability and fire 
insurance on contents. 

The 4-room unit can be used as the 
nucleus of a structure including other 
standardized rooms or additions on the 
ground level. A 6-room cottage will 
cost around $5,000. Prices may seem 
steep until details are considered. Full 
electrical equipment is built in and is 
included in the cost. Items are heater, 
air conditioner, radio, kitchen range, re- 
frigerator, clothes washer, percolator, 
toaster, iron, etc. Operation costs are re- 
duced to the minimum. As the house 
grows, additions cost comparatively less. 


Underwood é 
JOHN R. B. BYERS—Th 
rector of the Federal Housing \ 
istration’s mortgage 
sion. He formerly was senio: 
ber of Byers & Dunn, New \; 
countants and appraisers. 


Insurances 


Houses, Inc., meet the demas 
functionalists who maintain that 
should be a machine-for-living 
the comfort of those who inhal 
fashioned with a view to how 
look from the outside. The ro 
grouped about a central com; 
which holds all moving machinery 
tains inlets and outlets. Servi 
easy through removable 
doors. Control of conditions wit 
space enclosed makes heating eas 
cheap) in winter, and cooling 
summer. Every fixture has been p! 
with a view to its usefulness. Th 
lets recessed in the wall leave tl 
room floor clear beneath the w 
and tojlet. (The toilet seat weig 
sitter when he raises his feet.) Kitcl 
installations are continuous alo: 
wall with every inch of space al 
below utilized for cabinets. A co: 
fan draws the heat out at the ceil 

Steel Frame Used 

Frame of the house is of steel 
panels are of cement and asbest 
tween which is 2 inches of spe 
sulation. The roof is almost flat 
Barrett specification. Pilasters are 
cial metal with an aluminum bas 
entire house may be painted but 
doors and jambs require it. W 
frames are metal. Screens 
windows are standard equipr 
special paper that can be wash 
the inner walls. Ceilings are ot 


pan Is 


) 
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omposition. Floors are of 
sition which is fire-resistant 
“Inc., is a holding company 
h other units (such as 
1d construction) will later be 
Foster Gunnison, president, 
famous family which owned 
» Eagle. He sold his interest 
per to enter manufacturing 
sroduction of fixtures he went 
Mr 
announces that his organiza- 
ependent of all manufacturers. 

and material will be bought 

n market on the best terms 

It happens that nearly all 

rical appliances and equipment 

e New York sample house are from 


neral Electric. Houses, Inc., has taken 
ents for the 60-odd improvements 
rked out by its researchers 
Appearance Isn’t Everything 
There are 6 different plans which 
Inc., intends to market. These 
be changed or added to later. In 
earance the sample house is decidedly 
ferent from the accepted conventions 
ere is no outer ornamentation. Mer 
ndise plans include selling the first 
ts to society leaders for erection on 
tes as guest houses, etc. The theory 
when Mrs. Van der Dough and 
c like take up the new idea, it will be 
sier to sell it to Mrs. Brown and Mrs 


stages into housing 


secs 


BANKERS’ TOUR 
J rk’s 


Chairman Winthrop W. 
Chase National Bank stops at Los Angeles while on a nationwide tour to 


Cuban Treaty Smoke 


Domestic tobacco growers complain of inadequate pro- 
tection under the elastic “18% quota” system. Domestic 
cigar manufacturers see price structure threatened by 


low-tariff Cuban imports. 


IN tobacco-growing and cigar-making 
circles a lot of unkind things are being 
about that reciprocity agreement 
with Cuba, now barely 3 months old 
(BW’—Sep1' 34). 

Treaty makers agreed on an annual 
quota for Cuban imports of leaf 
tobacco, cigars, etc., equal to 18% of 
the total value of tobacco products con- 
sumed last year in the United States—a 
figure representing Cuba's average busi- 
ness during the past decade. On the 
assumption that this limitation would 
provide adequate protection to domestic 
tobacco growers and cigar manufac- 
turers, large reductions in import duties, 
ranging from 20% to 35% were or- 
dered. 

But the treaty-makers disregarded 2 
important factors. 

First, they forgot that La Corona, 
Henry Clay, and other famous brands, 
previously imported from Cuba, are 
now manufactured by Henry Clay and 
Bock & Co. at the American Tobacco 


said 


International News 


Aldrich (holding paper) of New 


new ties with correspondent banks and get a first-hand slant on current eco- 


emic dev elopments. 


With him are fellow Chase associates, including (left to 


right Nelson A. Rockefeller (John D., Jr.’s son); H. D. Campbell, president of 


Chase: and, right of Mr. Aldrich, B. M. 


Anderson, Jr.. economist. 





Trenton, N ] plant 
When these 


shipped from 


( ompany s 
(BW —]4l20' 32 ; Mar8’33) 
high-priced cigars were 
the company's Havana factories they 
accounted for a considerable portion of 
the total 
much greater portion of the 18% ten 
year average than is 
by the baled leaf tobacco imported for 
their dome Stic 

Hence, Cuban tobacco interests have 
a wider margin of extra 
play with before they are in danger of 
exceeding their quota 

Another Trade Trick 

The second point treaty-makers over 
looked is the common practice of ship 
ping and billing high-tariff wrapper 
filler 
growers suffer materially from this un 
fair competition 

Originally, opposition to 
the Cuban tariff came chiefly 
tobacco growers. Cigar manufacturers, 


value of Cuban imports—a 


now re pre sented 


manutactur¢ 


business to 


tobacco as low-tariff Domestic 


lowering 
from the 
only passively interested, assumed that 
increased imports would lower the gen 
eral price level of 
it easier for them to 
Today, however, they also a 
ing bitterly 

Importers of Havana 
formed an association and launched an 
advertising campaign, announcing tha 
such famous brands as Belinda, Hoyo 
de Monterrey, Partagas, Ramon Allones 
Romeo y Julicta—17 in all 
be bought at low pre-war prices, due to 
the new Cuban treaty 

All-Havana, 5¢ 

Some of the most important domestic 
manufacturers are offering ‘all Havana” 
cigars in the popular 10¢ and 2 for 
price class, and several now appeal to 
the depression-conscious cigar smoker 
in metropolitan centers with an “all 
Havana” 5¢ cigar that makes tough 
competition for the ordinary nickel 
smoke 

Treasury Department cigar tax figures 
are beginning to reflect the recent im 
petus to cigar production. October 
1934, totals for Class A cigars were 7 
millions above 1933, 69 millions abov 
1932; Class B 
200%, from 2,450,000 to 
and small cigars rose from 17 to 21 
millions. November figures are ex 
pected to show similarly impressive in 
creases. 

Domestic growers of ieaf tobacco are 
perplexed ; they cannot reconcile the ac 
tions of a government that, with one 


leaf tobacco nN ike 
pront 
> complain 


show a 


cigars have 


now can 


cigars jumped over 


8.142.000 
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BUSINESS PLANE 


Business Week 


Special interior design features the new plane used by 


Cities Service executives in contacting the company’s far-flung interests. The 
lounge room (shown) seats 11, has a desk with 2-way telephone communication, 


radio, folding wall tables between chairs, central and individual lighting. 


The 


plane, a remodeled standard Douglas transport, ako has a conference room seat- 
ing 4, fully equipped galley, lavatory, and pilot’s cabin. 


hand, pays hundreds of growers to keep 
land out of production and, with the 
other, signs a treaty which practically 
nullifies its crop-limitation program 
They can see one good result, however, 
for the present difficulty is teaching 
American cigar manufacturers the neces 
sity of cooperation. In the future, grow- 
ers believe they will be more willing 
to help fight foreign invasion 

Cigar manufacturers say that it is too 


early to appraise the full effect of the 
Cuban invasion. With the S5¢ cigar 
representing nearly 90% of domestic 
sales, they argue that it will take a 
lot of the imported product to make 
much of a dent. They are, however, 
concerned about what may happen in 
the higher-price brackets. Cigar smok- 
ers predict that Cuban competition will 
result in an improvement in domestic 
brands. 


Pegging Drug Prices 


The drug business has been achieving stability, but now 
is disconcerted by the Federal Trade Commission attack 
on the “refusal to sell” device. 


CHARGING illegal price-fixing through 
the “refusal to sell’’ device, the Federal 
Trade Commission has issued complaint 
against Bristol-Myers Co., manufacturers 
of Ipana Toothpaste, Ingram’s Shaving 
Cream, Sal Hepatica, other proprietary 
remedies and drug products 

The right of refusal to sell was clearly 
established in the famous Colgate deci- 
sion, (250 U.S. 300, June 2, 1919) when 
the U. S. Supreme Court said “the act 
does not restrict the long-recognized 
right of trader or manufacturer engaged 
in an entirely private business freely to 
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exercise his own independent discretion 
as to parties with whom he will deal.” 
Yet the FTC puts this charge at the 
head of its complaint, trailed by other 
charges which really, if proved, are more 
serious. 

Various observers therefore wonder if 
the FTC is putting on a show to attract 
attention to itself and its vigilance. The 
future of NRA is under consideration 
just now ; the commission probably feels 
it is well able to do the job of policing 
business that others expect the newer 
agency to do. 


In any event, the drug n 
are seriously concerned o\ 
upon their efforts to stabi! 
the field where price-cuttin; 
was a well-established tra 
as it always had been, the tre 
ened in recent years when 
board, and other types of 
up, their sole appeal low 
decades, manufacturers |} 
do something about it. § 
efforts were upheld by the 
were condemned 

New Courage in 

The President's Bulleti: 
the NIRA gave the industr 
age, and early in 1934 most 
portant manufacturers oper 
various plans for stabilizat 
leaders announced they we 
their legal right of 

Since then the drug indust: 
getting price stabilization t 
increasing degree, even tho 
found that the level at wi 
are becoming stabilized is not 
to bigger over-all profits for t! 

Briefly put, those are the 
that Business Week has found 
through a special survey in t! 


refusal t 


facturers of products sold 
stores, while a special represent 
Business Week visited numer 
salers and retailers in vario 
separated marketing areas 

Among the manufacturers 
wide diversity of opinion as t 
cess of the effort. A few 
to express their views. Ot! 
frankly say that they are « 
wholeheartedly with the mover 
that it succeeds but that it’s 1 
the dealers to clean up the mess 

Colgate-Palmolive Plan 

Colgate-Palmolive-Peet Co 
“Profit Stabilization” plan in _ 
Suggested resale prices wet 
and all packages, advertising 
window display material carric 
suggested low prices. Sales 
trained to sell retailers the pract 
of doing less spectacular sell 
work toward making each s 
share of the overhead. 

During more than a year in 
the plan has demonstrated its ! 
Recently in a special 10-day 
ducted in 146 retail drug stores 
9 more than doubled their sales or 
Former loss-leader it 


( 


products 
are sold at a profit, while the 
of prices to the consumer ts 
lower than it was before 

Johnson & Johnson announced 
sale price maintenance plan July 
exercised the refusal-to-sell 
where necessary, lost sales vol 
a while until legitimate wholesalers 4 
druggists caught the idea, thet 
sales increasing handsomely 
through 1933 and 1934 
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30,600.10 


\\ 


This Burroughs Adding Machine has many new, improved 
features that make figuring faster, easier, more accurate. 
it eliminates many needless motions. It provides many 
operating short-cuts. It does the work with minimum effort 
by the operator. It is also typically Burroughs in work- 
manship, quality and long life. For a demonstration or 
descriptive folder, call or write the local Burroughs office. 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICH. 


CIPHERS 


PRINT 
AUTOMATICALLY 


There is no cipher key on a Burroughs. 
Since business figures average 30% 
ciphers, almost one-third of the figur- 
ing is done without touching a key. 


QUICKER 
TOTALS 


To take a total, touch the total key. One motion 
— not two or three— prints the total. 


FASTER 
SUBTRACTION 


To subtract, touch the “minus” bar. To add, touch the 
“plus” bor. As simple as that! 


SEVERAL KEYS 
AT ONCE 


You can depress two or more keys at once. For example, 
write 4.67 with one stroke—not three; write 77 with one 
stroke—not two; write 5,870.00 with one stroke—not six. 


ACCOUNTING AND CALCULATING MACHINES «+ TYPEWRITERS + CASH REGISTERS « POSTURE CHAIRS « SUPPLIES 
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Several manufacturers quite frankly 
state that attempted enforcement of 
NRA codes, particularly the dozen-lot 
provisions of the retail drug code, has 
made the price situation worse rather 
than better. They have found that the 
dozen-lot rule is applied to a much 
wider range of products than were pre- 
viously subject to price-cutting tactics, 
that thereby the general range of retail 
prices is much nearer to the cost price 
than before, to that extent benefits the 
consumer but does not allow ample mar- 
gin for covering operating overhead 

Their opinion is shared by many 


wholesalers, who report that more re- 
tailers are complaining about having to 
do business at a loss because of having 
to meet the dozen-lot minimum prices 
offered by chains and other cut-price 
outlets on so many more lines. They 
complain also that stabilization efforts 
by responsible manufacturers have im- 
pelled some large retailers, particularly 
the drug sections in department stores, 
to get goods made up under their own 
labels, train clerks to ‘‘switch’”’ customers 
to the private brand, which generally 
is offered at less than advertised brands 
and still gives them a larger profit. 


Food Industries Buy 


Capital continues to find investment in cost-saving equip- 
ment for the most basic industry of all. 


THE vast food industries group, whose 
annual expenditures for plant and 
equipment used to be around $200 mil- 
lions, is coming back as a market for 
capital goods, spottily, but along its 
whole broad front. Estimates alone can 
be given, for the number of small units 
involved is tremendous, but $50 mil 
lions of new capital goods replacements, 
now in process of getting out to the 
food factories, seems fair. It offers a 
big field for capital goods investment, 
far beyond its present commitments. 

There are 33 census groups in the 
food industries, including the various 
dairying industries, meat packing, can- 
ning, grain milling, baking, brewing 
and other beverages, fisheries, sugar, 
confectionery, coffee, to mention the 
most obvious. Only one of these groups, 
grain milling, has restrictions in ma- 
chinery installation written into its code, 
and the power needs of the industry are 
still undergoing adjustments and _in- 
creases, direct or indirect. Power cost 
is a highly important factor in milling, 
for it ranges from 2¢ to 20¢ a barrel, 
enough to have caused vast shifts in the 
milling industry in recent years; half 
the 55,000 bbl. a day capacity of Min- 
neapolis was scrapped during the first 
years of the depression, and new cen 
ters built up, in Wichita (the biggest 
milling center in the country, now), 
Buffalo (which is second), Chicago, 
San Francisco, Ogden, etc. 

Power Plants Modernized 

New machinery cannot be installed, 
but power plant modernization is per 
missible, can cut 1¢ to 2¢ a barrel off 
costs—a good share of the net profit 
these days—in an industry where a 
1,500-bbl. mill will use 1,500 hp. The 
Northwest Consolidated has put in a 
new power plant—with no increase in 
capacity, an indicator of the trend. 

The brewing industry has been the 
big spender in the food field (distil- 
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leries were treated in the article on 
chemical process industries (BW’—Dec 
1°34), and this has just begun. Fig- 
ures on machinery are vague, but ac- 
tually recorded contracts for the con- 
struction of brewery buildings was $84 
millions up to Nov. 1, out of a total 
of $20 millions of buildings for the 
food industries. 

The canning industry has been do 
ing fancy things in the past year and 
is going into still more. Contrary to 
horseback logic, the canning industry 
did very well this year, despite the 
drought, almost as well as it did in the 
pretty-good year of 1933. California 
Packing stock climbed from its low of 
about $10 toward $40, for instance. 

Canners Seek New Locations 

The canning business was saved from 
a threatened overproduction by the 
drought, had heavy production out- 
side the affected areas. But the drought 
had another result, in sending some of 
the big companies looking for new loca- 
tions. Snider has put in 2,000 acres of 
peas at Harlingen, Tex., and Columbus 
Foods approximately 1,200 acres near 
McAllen, Tex., using rented buildings 
and removable machinery in case the 
venture is not a success—$50,000 to 
$75,000 investment in machinery each, 
peas being, next to tomatoes, the cheapest 
canning plant to —_ 

Another field where the situation is 
similar as to small units’ aggregating 
a goodly total, is baking. Here the 
code played hob with small handcraft 
shops, which, because they did not have 
a large enough differential from the 
big plants, have had to rush to buy 
machine mixers, dough dividers, knead- 
ers, and mechanical ovens in place of 
the classic peel ovens. The equipment 
people in these lines are working day 
and night. 

The dairy industry is another that is 
spending money. The Cleveland show 


in November indicated that 
dairying equipment was bei: 
never before, and there were 
of glass-lined equipment fr 
of the show than in any pr 
ering. Equipment of corros 
alloys, as well as glass-lin 
going in in place of tin-plat 
hardly a single item of 
shown. Larger and more 
tank trucks are being bought 
big they look as though they 
as much as tank cars. For 
industry is between 2 pretty s 
built by its active guardians, ¢ 
and various local milk contri 
One is the minimum price to t! 
the other the maximum pri 
consumer. So the margin of 
distribution has to be cut di 
they are going to it. There is n 
in that mechanizing battle for t! 
margin. And it is all pretty 
the machinery makers. 
Packers Improve Efficiency 
Meat packing, that widely if 
industry, is still after the squeal 
pig, in utilizing every corner of 
and sale. The big outlook he: 
modern power plants, and mor 
ern refrigeration and insulation 
lation. The savings of waste st 
(and cold) mount up in any | 
house bookkeeping, for 259% of 
units pore ar 5 is all that g 
efficient work; the other 75% has to | 
saved through byproduct pow 
and for direct steam and hot w 
which a packing plant uses 
quantity). Power generating 
transmission technique and m 
have advanced tremendously in t 
few years, and the packing in 
getting ready to catch up. W 
Co. plan a $560,000 power | 
Chicago, as one big item. In | 
house building, 2 new Kroger | 
both small, in 2 Ohio cities are 
noted; the chains are going | 
the retail and wholesaling f 
into manufacturing, here, anot 
of machinery prospects. 
Equipment Purchases Essential 
In the general food field, tl 
ings ‘are varied. General Fi 
spending $335,000 for modert 
Standard Brands is on the gui 
good investments in machinery 
ago, when copper was at rock-! 
the company modernized all its 
plants, and good prices and nev 
are looked for, by this and other gr 
units. Asa matter of fact, rising 
and used-up stocks of food pr 
are the real incentive for capital 
investments, for it is when the 
of old equipment, be it boilers or co 
ing vats or conveyors or wl 
reaches a point where it is une 
cal, that replacements and mo 
tion begin. The food industry 
vast back-up of essential buying 
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Invisible Joints—Strong, Trim, Simple 


| Oxy-acetyleneW elding contributes these important advan- 


tages to the design and manufacture of metal products. 


By W. B. MILLER* 


fabrication of metals it is not 

y to sacrifice appearance and sim- 

tor strength. Modern methods have 

1 that. Through the use of weld. 

; now possible, with a minimum 

ent in equipment, to fabricate 

ts with strength where it is wanted. 

a bulk throughout for reinforcing the 
akest spot 1s not necessary. 


Welded for Strength 
The welded joint is as strong as or 
en stronger than the metal it joins. It is 


proof and thus admirably suited for 
g or containers of any sort, to resist 








| STRONG JOINTS 


} wings and other members. 


ssure, temperature, or shock. Another 

of making the product stronger is to 

ld it from one of the new alloy steels 

t strong non-ferrous alloys. In this way 

her desirable property is usually ob- 

.ed—lighter weight. Welding can be 

ised to make joints in any of the com. 
ercial metals, 


In Aircraft Construction 

Ourstanding as an example of the use 

f welded joints for their strength is in 
aircraft manufacture. In an airplane fuse- 
age, every joint must be strong enough 
to withstand heavy stresses from all sides 
in flying. The joints must be tough also, 
for the shocks they undergo are sudden as 
las powerful. They are made ina strong 
alloy—chrome-molybdenum steel. Welded 
ts are the standard of the aircraft in- 
dustry because they fulfill faithfully these 
tial requirements on which so many 


in lives depend. 





For Rigorous Use 
r years, field hoes were manufactured 


by a forging and rolling process involving 
a considerable investment in machinery 
An enterprising hoe manufacturer found 
that he could eliminate inherent weak- 
nesses by welding. He designed a bi- 
metal job: the hoe blade of a steel made 
to hold its cutting edge longer, the sturdy 
shank of a steel selected for its ability to 
withstand shock and fatigue. These are 
then joined by welding with a bronz 
welding rod. In this way there is no com. 
promise—materials are chosen for the job 
they are to do—and the manufacturer 
makes a better hoe at lower cost. 
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95 per cent of all aircraft have oxy-acetylene welded fuselages, 


In Modern Furniture 


In making metal chairs it is necessary 
to get a strong ductile joint and one 
smooth in contour to take the various 
special finishes which are applied to 
simulate wood. The strength of joints 


SIMPLE—by adopting welding for these 
field hoes, the manufacturer produces a 
product with none of the disadvantages 
of older designs. 





DECEMBER 15, 1934 








TRIM JOINTS 
are made by welding. 
metal easily 
weights as can hang on. 


for metal furniture 
( hairs of welded 


support as many heavy 


made with special high strength welding 
rod can support the weight of several 
stout men any sign of 
way. The welded joints are rounded and 
curved so that but little grinding is neces 
sary for a’smooth surface 


without giving 


Welding Is Sound Design 

To take advantage of all the features of 
oxy-acetylene welding, products should be 
designed or scdiedenad with the aid and 
advice of competent welding specialists 
Engineers of The Linde Air Products Com. 
pany are constantly perfetting details of 
oxwelded design which are of interest and 
assistance to manufacturers. Consultation 
on welded design can be had without 
charge from any Linde Sales Office. They 
are located in leading cities of the country 
Acianta, Baltimore, Birmingham, Boston, 
Buffalo, Butte, Chicago, Cleveland, Dal 
las, Denver, Detroit, El Paso, Houston, 
Indianapolis, Kansas City, Los Angeles, 
Memphis, Milwaukee, Minneapolis, New 
Orleans, New York, Philadelphia, Phoe- 
nix, Pittsburgh, Portland, Ore., St. Louis, 
Sale Lake City, San Francisco, Seattle, 
Spokane and Tulsa. Everything for oxy- 
acetylene welding and cutting—including 
Linde Oxygen, Prest-O-Lite Acetylene, 
Union Carbide and Oxweld Apparatus 
and Supplies—is available from Linde 
through producing plants and warehous¢ 
stocks in all industrial centers 


With Engineering 
Cooperation 


Users of oxy-acetylene welding and 
cutting, and other products and processes 
developed by Units of Union Carbide 
and Carbon Corporation benefit from a 
most unique coordination of scientific re- 
search with manufacturing, sales and ser- 
vice facilities. These combined resources 
of a vast organization assure a full meas 
ure of satisfactory performanc e 


*Engineer, Union Carbid i Carbon Research Labo 
ratories, Inc. Unit f Union Carbide and Carbon 
Corporation—T} being a Business ws Advertise 
ment 
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CHEMICAL 


Developments 
XIII 


1. PREVENTS CHAFING ON CARTONS 
Cartons containing bottles or other heavy 
articles sometimes lose their glossy, new 
appearance when shipping or handling 
causes them to rub against each other. 
This is prevented, and their appearance 
is improved, by coating with clear, trans- 
porent nitrocellulose lacquer. 


2. IMPROVED TURPENTINE 


Improvements recently made in the proc- 
essing of Hercules Steam -distilled Wood 
Turpentine result in a product with milder 
odor, faster evaporation, reduced cutting 
action, and better characteristics for use 
in shoe polish and wax solutions. 


3. FIREPROOF MARINE PAINT 


Paint made with Tornesit, the new chlorin- 
ated rubber material, protects against fire 
as well as against water and acids. It ad- 
heres well to wood, metal, or concrete. 


4. PREVENTS SKINNING 


Terpene Phenol has proved to be an 
effective means of preventing skinning in 
synthetic resin varnishes. 


5. PROTECTS PRINTED SURFACES 
Labels, cover papers—any paper that is 
difficult to keep clean-—-may be made 
washable and will soil less easily if coated 
with nitrocellulose lacquer. This treatment 
also adds brilliancy to colors. 


6. FORMULATING RESISTANT FINISHES 
For use with Tornesit in the formulation of 
finishes to resist acids and alkalis, effec- 
tive plasticizers are Hercolyn and Sulpho- 
terpoil. 


7. SAVES LABOR FOR BUILDERS 


Building operations are frequently slowed 
up by the necessity for removing plaster 
or cement from window frames, plumbing, 
tiles, grill work, and other fixtures. They 
can be protected from this by applying a 
coat of nitrocellulose lacquer. 


8. KILLS WOOD-BORING INSECTS 
A compound of terpene chemicals called 
“Cabinol” is valuable for the contro! of 
borers that attack rustic furniture, log 
cabins, and fences. It is a penetront, is 
toxic and repellent, but is not poisonous, 


caustic, or corrosive. 
> 


More detailed information on any 
of the above subjects may be se- 
cured by filling in this coupon. 
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HERCULES POWDER COMPANY 
INC ATED 
sruateiens Iebmaare 


| am interested in items numbered 
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will be loosed when the time is ripe, 
prices are right, stocks of food products 
|are low, waste becomes a serious matter. 
Last year, a survey was made by Food 
Industries as to what could then be 
spent profitably on new equipment and 
modernization. The estimates, based on a 
questionnaire and the experience of the 
editors, ranged from $200 millions to 
$80 millions, but the figure put into a 
Senatorial record was $70 millions 
about what has been spent and is on the 
| way to spending, but only a third of 
the normal expenditures. For the an- 
|swer then was, from all but 2 com- 
| panies replying to the questionnaire, 
}that there was plenty of money, but 
a feeling that there was no investment 
in equipment which was better than 
leaving it in the bank. That dam is 
slowly disintegrating; $50 millions is 
a big trickle, but it is frankly taken as 
}only a trickle compared to what will 
|}come when this essential industry, with 
its vast ramifications, gets under way in 
its inevitable buying spree. 


| 
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‘Snapped Links 

Chain lays store closing to busi- 
| ness losses; labor says it was 
| union gains. 


CHAIN store systems, inclined to snap 
off their weaker links in face of hotter 
|competition from independents, code 
increases in overhead, or labor difficul- 
ties, are watching to see what happens 
|with the simultaneous closing of 83 
New York stores by the James Butler 
Grocery Co. 

| With 200 men made jobless by this 
|move, officials of the Grocery Chain 
| Stores Executive and Employees Asso- 
|ciation are insisting its real purpose is 
to smash unionization. They point out 
that a Butler chain election conducted 2 
weeks ago by the regional labor board 
| showed 480 employee-voters in favor of 
the union to 357 opposed, add that it 
| was the pro-union men who were hit by 
the closings. 

Butler executives reply that the labor 
dispute had nothing to do with it. They 
point out, in turn, that the chain has 
been shrinking steadily—from a pre- 
depression peak of 1350 stores to 670 

add that, in self-protection, they must 
continue to close unprofitable stores. 

This week the union, which claims a 
victory over the mightier A.&P. in 
Cleveland (BW—Nov3'34), is pro- 
posing a general strike to settle the 
issue. Labor is also insisting that Wash- 
ington should look into its charge that 
|the Butler closing represents an indirect 
but deadly assault on NIRA'’s guarantee 
of collective bargaining. Chain store 
| people don't see what Washington can 
do about it, particularly in view of the 
Butler arguments. 
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De Luxe Coache< 


Bethlehem coaches for Norfolk ¢ 
Western embody new ideas. signs. 
BETHLEHEM STEEL’s Wilm facturs 
plant delivered to the 
Western Railway this week 
18 De Luxe Service” passer 
—a step in the road's 
passenger service improvem« 

Coaches are air-condit; 
rubber-sealed windows m 
aluminum frames, rubber-tilc 
direct lighting, and rubt 
trucks to eliminate noise and 
Seats are built in units of tw 
seat can be adjusted individ 
desired reclining position 
units can also be rotated to fa 
or backward or directly to th 
They are on 47 in 
of leg room. 

Although 85 ft. long, the c 
vide seats for only 58, as comp 
70 seats in the conventional d 
A men’s smoking compartme: 
like that on a Pullman sleeper 
vided, seating 8. 

Louvers in the ceiling for 
conditioning circulation run t 
of the car and are practically 
able, having the appearance of 
ings. Indirect lighting providi: 
candles at the reading level, is | 
enhanced by sidelights with tra: 
fixtures. No attempt was made at 
lining or lightness, the app: 
weight of the car being 128,01 


ory 


centers, g1\ 


No-Profit Stores 


Price-cutting by profit elimination 
makes new store convert. 


THE “no profit’’ system, widely 
tised by Hearn’s Department 
(BW —Sep1' 34), has found a « 
Littmann’s, New York wearing 
store. Only the pupil is gi 
teacher one better. 

Hearn’s is a department stor 
erates probably at an overhead ot 
or 30% and, under its announ 
icy, will abandon all profits or div 
for one year, which means that 1 
age mark-up will simply cover o\ 

Littmann’s probably has an 0° 
equal to that of Hearn’s, but pr 
to sell $5 millions’ worth of goods 
the lowest price permissible 
NRA” or “10% above our 
That would make 
prices average decidedly 
Hearn’s on comparable items 

However, differences in locati 
erating principles and_ lines 
make comparisons impractical 

The “no profit” idea is counte 
keep customers coming even aft 
plan ends. 


Wi 
Litt 


low 


cost.” 


BUSINESS WEE* 


\ew Products 


‘ew things, mew ideas, new de- 
new packages, new manu- 
and marketing methods. 


signs. 
{gcturing 
REFRIGERATOR MANI 
Co. has a new small quick 
ine that turns fruits and 
ito frozen desserts in 40 
ds and skins are 
the remaining 
proper consistency, then 
1 canned, to be used with 
machine, the basic objective 
Id markets for fruits 


removed 
substance 


foil bags are used by Ross 
» Co. to protect chips against 
rht, heat, insure continued 
timulate purchases of the 
stead of the nickel bag be 
keep crisp and, with more 
house, more will be used 
in be opened and closed as 
sired, serve as permanent 
while the chips last 


name given to cotton socks 
ll glasses by The Kora Knit 
slip over the lower half of 
partly cover the base, are in 
to absorb the water that con 
the outside when there is an 
inside; incidentally they will 
n anti-skid, 
n letting glasses sli; 


v Dictaphone transcribing mod 

features Nuphonic reproduc- 
uutomatic motor switch, new 
and tone control and new'| 
lock. Moving parts are fully 
y and exterior housings have | 
tion treamlined. 

NE is a new cleaning fluid, now 
by the duPont Co. It is 
non-inflammable, does not 

materials, will successfully re- 
fats, paint, chewing gum, 


xpanding, lubricated hinge pin for 
nges on automobiles, made by 
tviict Tool Co., is designed to 
nges from squeaking and rat- 


iN TayLor’s Kansas City depart- 
t store has arranged with nearby 
ng garages to pick up customers’ 
door, store them, bring them 
when wanted, the garage collect- 
ly usual parking charges for the 
peration. 


TH CORDAGE Co. has de« veloped 
woven of Manila rope fiber 
iy be had in various weights 
s. It has tremendous strength 


keep fumbling 





is looking for industrial uses 
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“There's no guesswork 
about it—umillions of property 


owners save money that way” 





NS forgotten man is the property owner. 


He is in fact so well remembered that 


‘an increasing part of the tax load has been 


put on him in recent years. 

With taxes up, interest rates standing pat, 
and income down, every sane and sensible 
way of reducing costs is a matter of real in- 
terest to property owners. 

Over six million owners of property are 
finding the saving offered by Mutual insur- 
ance one way of reducing overhead cost. 
Mutual policyholders year after year have 
saved a substantial part of their premiums— 
with the satisfaction that always goes with 
reducing a non-productive cost. 

Time has tested the Mutual plan of fire 
insurance longer than any other type of fire 
insurance. Thirty-one Mutual companies op- 
erating actively today are over a century old. 
Think of that, in a country with only a cen- 
tury and a half of history back of it! 

American property to the extent of over 
37 billion dollars is protected in Mutual fire 
companies. If yours is not, and if you have a 
normal interest in reducing costs, write 
today for a booklet outlining the methods 
and principles of the Mutual plan of insur- 


the the 
strongest, legal reserve Mutual companies. 


ance — containing also names of 


How to Select a Mutual Company 


Seventy-two companies comprise the Feder- 
ation of Mutual Fire Insurance Companies. 
Membership in the Federation is a definite 
indication of sound operation over a long 
period of years—of financial strength—of 
the ability to render satisfactory service to 
property owners, large or small, These com- 
panies have assets over 99 million dollars — 
have saved and returned to policyholders 
over 125 million in the past ten years. No 
sounder protection is available anywhere. 





This Seal Means Safety | 
This 


member 


Seal identifies a | 
company of 

The Federation of Mu 
tual Fire Insurance 
j and The 
imerican Mutual Alli 
lt is a symbol of 


and stability 








MUTUAL FIRE INSURANCE 


An American Institution 


WRITE FOR THIS BOOKLET 
Federation of Mutual Fire Insurance Compa- 
nies, 230 North Michigan Ave., Chicago, Il. 

Kindly send me a list of Federation Com- 
panies and your booklet explaining how the 
mutual plan cuts fire insurance costs. 





Name 
Mreet 


a 











front, objects to voting f 


Who Represents Labor? ual rather than an organ Ga 


ders why, after long delay 
board selected for the fi 


Majority rule is fought by the rubber companies, pror test a plant in which « ie 


portional representation by the automobile unions. 


It isn’t very strong. But its 
j which split off last sum mer 


is obviously the courts’ move. | leadership of Arthur Gree 


“We have concluded, therefore, that 
the only interpretation of Section 7-a 
which can give effect to its purposes is 
that the representatives of the majority 
{of employees} should constitute the 
exclusive agency for collective bargain- 
ing with the employer.” 

On this rock rising out of the cele- 
brated Houde decision of the National 
Labor Relations Board two more indus- 
tries have split with labor as—and if- 
represented by the A. F. of L. 

NLRB’s call for a Dec. 7 election 
in the Firestone and Goodrich rubber 
plants at Akron, O., to determine 
whether production and maintenance 
employees want to be represented by 
their comrany organizations in each 
case or by the United Rubber Workers 
Council (A. F. of L.) was answered on 
the eve of election by company moves 
throwing all the election issues into the 
Federal Circuit Court of Appeals. 

The majority rule issue was heavily 
stressed in rubber officials’ objections to 
the Labor Board program but their 
suits involve sweeping challenges of the 
board's constitutionality and of federal 
jurisdiction over employees not engaged 
directly in interstate commerce. More 
clearly than ever, 7-a is up to the courts 

The Automobile Labor Board’s first 
call for an election of employee repre- 
sentatives in an automobile plant—ad 
dressed to the Cadillac Motor Com- 
pany’s Detroit plant brought a flat 
declaration from the A. F. of L. that its 
automobile unions will not participate 
Reason: The Automobile Labor Board 
plan calls for proportional representa- 
tion, not for majority rule. The Fed 
eration, which signed the President's 
agreement to such representation in the 
automobile plants on Mar. 25, 1934, 
now thinks that the Houde decision has 
given it a better hole. If taxed with 
welshing, it will add that it understood 
proportional repres¢ ntation to mean that 
each group in a plant should bargain 
through its own committee. 

Proportioning Plan 

The procedure by which Dr. Wol- 
man’s board would put the President's 
ideas into effect in the Cadillac plant 
is highly interesting. The plant will 
be divided into voting districts, prob 
ably departments. Employees in each 
district will vote in a primary, indicating 
their candidates’ group athiliations or 
not, as desired. The 2 nominees get 
ting the highest vote in each district 
will go on the final ballot 

The most important feature of the 


16 





son plant, favors the plan MF 

plan, however, is that nominating bal- tions, and the Mechanics 
lots for the entire plant will be tabp- Society, whose tool and di 
lated to determine the total mumber bers are only a small per 
specified for each labor group (or for ployees, have not kicked 
no organized group) and this count will Spring Might Be Better 
determine the relative proportion of One interpretation of tl! 
representatives to. which each group will L.'s attitude 1s that it is chief 
be entitled on the final bargaining in stalling off elections 
agency. If the elected candidates do when the automobile pla 
not seem to provide proportional rep- strategically weakened by 
resentation for all “substantial” groups of meeting peak producti kicks 
in the plant, sufficient additional ones and when (say union m tor 
will be added from among those receiv- vately) the pressure on tl 
ing the next highest votes in any group may not be so dominantly 
entitled to more places. Representatives industrialist side as at present 
will not be restricted to employees also, the Houde decision, 1 
meaning that A. F of L. officials can courts, might have judicial s 
speak for their men, if elected. However, there are those \ 

In this plan the automobile com- if the automobile unions | 
panies see formal recognition of the paragraph in that decision 
company unions and of the right of NLRB says of proportional 
non-affiliated groups to be represented tion, “Where, as in the aut 
according to their strength by candi- tlement, the parties had agre e me 
dates named. without group designa- a plan, there could be no 
tions. The A. F. of L. sees the election flict with the statute, wi 
of a committee made up of diverse ele- permits the majority to set 
ments presenting a weak and divided plan which they desire.” 
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FAST RIDE—R. L. Pearson, vice-president of the New Haven, with wateh 
hand; E. L. Tayler, Connecticut Public Utilities Commissioner, and H. >. Palmer ef 


, ; : r 
new president of the road, check the 86-mile speed of a train made up with » 


coaches, first of 50 the line is having built. They weigh a third less than ordi! scount 
day coaches, are air-conditioned, have luxurious seats. Beautiful interior Ma 
designed by Walter Dorwin Teague. 
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Gasoline Retreat 


\dministrator Ickes cancels standard contracts for com- 
mercial consumers, allowing freer competition. 


on by gasoline distributors 
uge commercial market was 
en by a recent order of Secre- 
terior -Oil-Code-Administrator 
it abolishes (with certain regional 
;) standard contracts and dis- 
es promulgated last February. 
ytracts May contain any price terms, 
they are posted at the point 
d not violated. But contracts 
run over a year. To 
Licks from retailers, wholesale distrib- 
srices May not apply below min- 


(OMPI 


ACS 


a not scotch 
‘ors pr 
na of 25 to 100 gal., according to the 
t discounts may not be given at 
service stations. 

Administrator Loses Patience 
This is the first oil code provision cast 
erboard after a complete breakdown 
f compliance. It is assumed that the 
ird-boiled and overworked adminis- 
trator lost patience with the general 
horus of squawks against rules which 
¢ industry had worked out for itself. 
By hopping out of the ropes to let the 
ittle royal continue without benefit of 
referee, he probably hopes the contest- 
hammer reason into each 
thers heads. Thereafter, regulations 

y be adopted to allow more freedom 
I competition in a wider price range 
The abrogations cover standard con- 
racts for sales from tank wagons and 
from spot tank ship, barge, and tank car 
The tank wagon contract remains in 
force for the Pacific Coast and Rocky 
Mountain districts, where distributors 
were better satisfied with compliance. 
Abolition in other territories marks the 
demise of a child for whom the indus- 
ty had great expectations. It sought to 
control excessive discounts to large com- 
mercial users—a sore spot that had 
reached carbuncular proportions. Avid 
alesmen went beyond actual sales to 
grant huge discounts (sometimes as 
much as S¢ a gallon) not only on gaso- 
line bought, but on “estimated” future 
consumption. -Under the standard con- 
tracts, buyers got discount only on 
what their purchases earned. 

Pool Purchases for Discount 
Kicks soon grew into a rebellion. Big 
consumers were vociferously unhappy 
over loss of their fat allowances. Local 
jobbers were sore from the start because 
they were barred from effective com- 
petition with major corporations for 
national accounts. One large company is 
illeged to have pooled the purchases of 
1 entire industry in its territory through 
‘ trade association, granting a greater 
‘count than the code permitted. 

Major companies kicked from an- 
‘her angle. While the contracts did not 


ats will 
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openly attempt 
that often the 
wagon price was held at 2¢ the 
price posted at consumer service stations 
This pilloried the huge concern with a 
multitude of retail outlets. A local cargo 
marketer could post a retail 
3¢ below the general figure, at 
two stations. He then dropped his 
price 2¢ for tank 
thereby setting a lower base for all dis 
counts under his contracts. Jobbers with 
out any retail stations also shaved their 
t.w. prices. To meet attacks 
majors would have been forced to lower 
their price structure for the district 

Cancelling of the commercial con- 
sumer contracts is expected to be fol- 
lowed by marked discount changes in 
most areas. 
marketing agreement is under considera- 
tion which may hold competition within 
polite limits. Action at this time is 
highly important as it comes at the year 
end when many of the 12-month stand- 
ard contracts near expiration. Under the 
tank-wagon form the seller can cancel 
the contract on 30 days’ notice 

Local Price Wars Continue 

Meantime, there are the usual sea 
sonal retail price eruptions in scattered 
localities. Jubilation of consumers 
mingles with the groans of distributors 
as they do a thriving business—at a loss 
In Madison, Wis., consumers filled all 
sorts of containers against the end of a 
local war. This same dangerous habit 
engaged the attention of fire marshals 
in Newark and Northern New Jersey 
during a destructive price struggle in 
that district. Lucky car owners were 
paying 9.9¢ for regular grades, taxes 
included. Efforts at conciliation 
finally successful, preventing a spread of 
the war into the metropolitan district 

In appealing to other companies to 
follow a price rise which he had insti- 
tuted, L. V. Nicholas, president of War- 
ner Quinlan, said of the new quotations 
that they were still ‘‘sufficiently below 
cost to suit any damnfool who has no 
regard for the rights of his stockholders 
or genuine public interest.” 
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Compensation Rates 


Insurance companies make first 
gains in fight against losses on 
workmen’s compensation. 

INSURANCE companies writing work- 
men’s compensation contracts are mak 
ing some headway in their campaign 
to get rates that will give them com 





On the East Coast a revised | 


price-fixing, actually | 
tank | 


NO. WA 


A MODULATING 
| CONTROL 


| 
for lit c calers 


Larée, open, high-ceilinged, unit-heated 
areas present one of the most difficult 
re gulation. 


problems of 


To eliminate the “chills and fever” of 
industrial plant heating, Fulton Sylphon 
engineers designed the No. 7 Sylphon 
Unit Heater Regulator—a modulating 
automatic control which accurately me 


temperature 


ters the amount of steam admitted to one 
or a group of unit heaters to maintain 
uniform temperature atthe breathing line. 


Highly sensitive, yet sturdy, self-con- 


tained, self- powered, easily installed 
— this Sylphon Unit Heater Control 
comprises two major parts — a packless 
steam valve, located in the steam line, 


and an actuating wall thermostat. 


Operation is entirely mechanical, by 


pressure created by an expansible liquid. 


Outstanding features are:—Its adapta- 
bility to a wide range of unit heater 
control problems, used either alone or 
in conjunction with an automatic fan 
switch; remarkable evenness of control, 
due to its modulating action; real fuel 
savings it affords by throttling steam 
flow according to heating needs. 


Write for Bulletin X W-542 for complete 


information. 
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Canadian Rep- 
resentatives, 
Darling Bros., 


r KNOXVILLE. 
European KRep- 
resentatives, 
Crosby Valve& 
ro Foleo Led.,140 Prince 
London, W. 1, St., Montreal, 
| England. Quebec, Can. 


Representatives in All Principal Cities in U.S.A. 











State Tower Building 
Syracuse, f 
With reference to the 
Webster Heating Mod- 
ermization TogTtam fre- 
cently completed in this 
building, Mrs. R. Ker- 
mode, Building Manager, 
states: “You have done 
a splendid job. We are 
more than pleased with 
the installation and the 

work it is doing”’. 


BETTER HEAT 
LOWER COST 


The State Tower Building is a comparatively 
new buiiding. Yet, in four months of opera- 
tion, the Webster Moderator System showed, 
in addition to improved heating service, fuel 
savings sufficient to liquidate 10 per cent of 
the modernization investment. Can you 
afford to overlook this possibility of reducing 





your heating costs? ... Let us send you fure | 


ther facts. No obligation. 





~ Systems of 
Steam Heating 
“Controlled-by-the-Weather”’ 
Warren Wensster & Co., Camden, N. J. 


Pioneers of the Vacuum System of Steam Heating | 


Branches in 60 principal U. S, Cities Established 1888 








Modernize 
Your 
Entrance Now ! 


Have you had a copy of the Federal Hous- 
ing Administration booklet ‘“‘How Owners 
of Business Property can secure the benefit 
of the National Housing Act?’’ If not, may 
we send you one? 
Read these two excerpts therefrom: 
On pase 17, there is an illustration of a 
Van Kannel revolving door, and this signifi- 
cant caption: “‘A revolving door keeps out 
cold blasts."’ 
On page 19, with another appropriate pic- 
ture one reads: 

DOES YOUR BUSINESS 

ATTRACT BUSINESS? 

“Is it comfortable, handsome, convenient?’ 
“Are Entrances Inviting? A modernized 
store front, a revolving door, revised display 
space, might greatly increase the attractive- 
ness of your building.’ 
Do as omy 
MODERNIZE 
and do it now. 
as does VK. 
A request on your letterhead will bring you, 
without charge or obligation, several attrac- 
tive full-color reproductions of MODERN 
ENTRANCES by Van Kannel. 

Offices in all Principal Cities 


VAN KANNEL REVOLVING 
DOOR COMPANY 
101 Park Avenue New York, N. Y. 





another building has done, 
—especially your entrance-way, 
Co-operate with the FHA 











| pensation for losses (20.8% in 1933) 
|on this type of risks. Larger premiums 

incident to better payrolls are also help- 
| ing the situation. 

Higher rates, as revised by the Na- 
tional Bureau of Casualty and Surety 
Underwriters, have been approved in 
| Vermont and Alabama; approved after 
scale-downs in North Carolina, Min- 
nesota and Wisconsin; filed in some of 
the 11 states whose insurance regula- 
tions do not cover rates. 

Loading Charges Approved — 

Another step in putting compensation 
business on a paying basis was made 
when the National Convention of In- 
surance Commissioners passed a resolu- 
tion incorporating recommendations of 
the National Bureau and the National 
Council on Compensation Insurance. In 
principle and in layman's language, the 
state commissioners, as a group, ap- 
proved of fixing rates at levels that 
would have covered losses in the 2 pre- 
|vious years. To this rate would be 
added a loading charge of 2.5% to 
|provide the companies a_ theoretical 
| underwriting profit. Then from year to 
|year the loading charge would fluctuate 
|—down to zero when the accumulated 
| profit was 2.5% of earned premiums 
for the previous year, up to a maximum 
lof 5% when the accumulated loss was 
}equal to 2.5% or more. 
Underwriters know that approval of 
Cr commissioners in convention is quite 





different from approval of the indi- 
vidual commissioner when they go into 
his state to obtain the higher rates. 
| There politics, labor organizations, and 
employers work against them, the former 
two seeking greater compensation, 
broader coverage, and the latter, lower 
| rates. 

With compensation insurance ranking 
as the oma largest liability line (auto 
mobile liability comes first), and 
amounting to more than one-fifth of all 
liability and surety business, the ques- 
tion of adequate rates has become a 
| question of staying in the business or 
|abandoning it. A committee of the 
state commissioners was told that the 
stock companies have definitely deter- 
mined not to continue writing compen- 
| sation in any state unless they obtain at 
‘least the full increases required for 
| losses. 

Demands Not Fully Met 

But in Minnesota they asked for a 
14.5% increase and were granted 8.4%. 
In North Carolina they requested 6.9%, 
got 4.5%. In Wisconsin, where a 
19.9% boost was sought, only 5% was 
allowed, but sales commissions on com- 
pensation insurance were cut 63% to 
help offset the loss factor. 

For the 7 years including 1933, an 
average underwriting loss of 12.7% has 
|been incurred on compensation, as 
against an average loss of 3.7% on all 
itypes of liability and surety coverage. 








Depression accentuated an 
adequate rate schedule. P 
ceipts went down along 
upon which they are based 
of workmen and hazards 
not drop proportionatel; 
there is indication that sn 
paid work crews increa 
And under the spread-work 
workman who got only 
weck and earned $6, might 
to twice that amount in 
pensation should he be inju: 
rose to 19.1% in 1931, to 
year, but may be slightly 
1934. 

Even before the depressio: 
sation did not carry itself, t! 
in the last 7 being 1928 wi 
an underwriting loss of 5.8°; 


Rayon Price Debate 


Industry asks NRA for emergence 


ruling to bar lower prices on pri 
dyed rayon. 


THE magic of rayon was aire 
tical arguments of lawyers ai 
at a Washington hearing whe: 
of the industry asked NRA 
emergency price declaration 
that a single company produci 


quantity of pre-dyed rayon soughit to un. 


dersell ordinary rayon. The | 
Rayon Corp. produces 30,000 
million lb. of yarn-dyed material (| 
annual rayon production is t 
million Ib.) and can sell it at 
the cost of undyed rayon 
“lowest reasonable cost” of yar: 
Ordinary rayon cloth is wo 
white fabric and dyed in a 
with a combination of dyes, \ 
affecting the different types 
yarn in the cloth and producing eff 
that old-time silk, cotton, a 
weavers could achieve only wit! 
pre-dyed yarns—if at all. 
Pre-dyed rayon producers, moving 
to the field with lowered prices, hav 


manded that all yarn dyeing be brougit 


under their processing code. [x 
outcome of the hearing is that NRA 
refuse the emergency declarat 


rule with yarn dyeing men that all ya 


dyeing should come under their 
ing code. 

Among the interesting bits 
mony was that of Royal Litt! 
Franklin Rayon Corp., who 
Courtaulds, Ltd., of England had g 
up stocking pre-dyed rayon becaus 
range of colors was so limited | 
line lacked the variety demanded } 
trade. 

Governor O. Max Gardner 
Washington attorney, furnished 
note that belongs to rayon 
declared that NRA should co 
no plan “fettering research, 1 
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| improvement” in an indus- 


1g an important new fabric 


superior to the standard vat 
should not an 
nd stop the show despite 


dec lare 


Cotton Garment 


the fact that Industrial Rayon Corp.'s 
spun-dyed output was little more than 
0.01% of total production But for the 
layman, the revelation of rayon’s possi- 
bilities was the high-light of the hearing. 


Battle 


Bigger issues that involve the whole labor-industry con- 
Be . : . 
troversy lie behind the cotton garment makers’ rebellion 


gainst the 36-hour week. 


for the retention of the 40 
in the cotton garment indus- 
veloped into a struggle which 

the top off the whole issue 

¢ ibor and industrial leadership 
» weeks ago, the cotton garment in- 
rough a handful of its unit 
asked for a in the 


of the government order to 


ate 


stay en- 
gency 
to 36 a week and raise wages 
nay workers t! for 
they previously got for 40, an 
rease in costs. A temporary in 
of 10 days was granted to the 
and the whole industry be 
to troop in, until the National Indus 
Recovery Board decreed that nonc 
i pay the new wages (but must cut 


i pre- 


re Same 49 


ners 


rs) pending the decision of the suit 
In the meanwhile, however, by a sud- 
order, NIRB removed ail the in- 
members of the cotton garment 
‘authority, on the ground of the 
nflicting responsibilities’ (presum- 
in connection with the fight on the 
ur ruling) of the 11 members who 
also officers of the trade association 
s group thus dominated the 
rity, Which is a crime hitherto un- 
wn in the bright lexicon of NRA 
Reform Measure 
Perhaps the most interesting point in 
s somewhat knotty situation is that 
36-hour week, imposed on the cot- 
garment people, while most of the 
of American industry works on a 
orm 40-hour basis, puts a major 
form into a recovery move. Fur 
it brings out clearly, again, 
vast power of Sidney Hillman, 
rite member of the NIRB, whose 
Amalgamated"’ union had first de- 
nded that the cotton garment makers 
their hours to the which 
Hillman had succeeded in getting 
the workers in his cloak and 
es. Now Mr. Hillman, sitting 
he confines of the NIRB, has 
able to convince the board that the 
recedented removal of a code 
rity is justified. 
The defense of the industry will be 
‘ reform of the working hours of 
Stry is, at this stage, not recov- 
nor necessarily conducive to 
is unjustified under the law. 


code 


rmore 


3460 


suit 


au- 


Actually, the code authority and_ the 
trade association have both been 
tremely careful to keep entirely outside 
the controversy, 
tuted by individual firms, some of them 
offenders against the 
rulings in the past The code 
ity indeed, made a co-defendant 
with the government in the suit to en 
join enforcement the new hour and 
wage Actually, 


the interests of the trade association and 


cx 


which has been insti 


code authority's 
author 


was, 


ol 
provisions probably, 
the members of the industry are pretty 
closely agreed, but the legal amenities 
were carefully observed 
Code Authority Control 

Meanwhile, the code authority, de- 
most 
othces 


spite the fact that it resides, as do 
code authorities, in the same as 
the trade association, has kept itself 
aloof from pressure from the 
industry. Its managing director, Col 
R. B. Paddock, has brought a continu- 
ous pressure on the manufacturers under 
the cotton garment to enforce 
wage and other adjustments. 

In the past few months, this cotton 
garment industry, for years assailed by 
rackets, labor injustices and 
has been moulded by this stern control 
into a real business, and the record 
for ; chalked up for 


within 


codes 


c hise lc rs, 


code enforcement 
the recently removed code authority has 


been outstanding in NRA. It has caused | 


the restitution of nearly $300,000 of 
back wages, for instance, which is about 
two-thirds all that NRA claims to 
have been collected and returned to 
workers. 

An interesting commentary the 
cotton garment situation of 
Washington simultaneously with the fil- 
ing of the suit to stay the enforcement 
of the order on the 36-hour week. This 
was the report of the committee of NRA 
studying prison industries, which stated 
that the prison labor situation “‘actually 
endangers the life of the cotton garment 
code,” and went on to say that “the 
withdrawal of that industry from its 
code would mean a major disaster to 
labor, a large increase in unemployment 
and a return to sweatshop conditions 
that were a disgrace to American in 
dustry. This must be avoided at all 
costs.” The report urged that a tem- 


of 


on 


came out 





LESS than 


, 


¢ per day 


for one year 


The Speed-Feed requires 
no change in construction 
or operation of typewriter 


| 


SPEED -FEED 


HE EGRY SPEED-FEED, at only 

two cents a day, instantly makes 

your typewriter a billing machine. 
Speeds up the issuance of business forms 
by 50° and more. Eliminates the high 
cost of pre-inserted (one-time) carbons 
By automatically inserting and removing 
carbons, the Speed-Feed makes all th« 
time of the operator productive. Keeps 
all copies in perfect alignment. 





Attached in an instant, removed just as easily, the 
Egry Speed-Feed makes every typewriter a dual 
purpose machine... a typewriter one minute, a 
billing machine the next. Uses Egry continuous 
forms. The cost of the Egry Speed-Feed is less 
than a postage stamp a day. 


Investigate the biggest moncy 
saving attachment ever offered 
Feed demonstration in 
gation, of course. 


, time- and labor 
Ask for a Speed 


your own office Ilo 


THE EGRY REGISTER COMPANY 
Dept. BW-12, Dayton, Ohio. 


Send information on the Speed-Feed 
demonstrate to us. 


Wame 
Address 


City 





i Business 

















Check List of recent 


l. The Technique of Executive 


Control 
By Erwin Haskell Schell. New Fourth 


McGRAW-HILL Books 


3. America’s Hour of 
Decision 
By Glenn Frank. 


Crisis Points in Na- 


Edition. 231 pages, 5¥2x8...... $2.00 tional Policy. 263 pages, 5'2x8. . $2.50 
2. Federal Securities Act 
Procedure 4. Beyond the New Deal 
By J. K. Lasser and J. A. Gerardi. By David Lawrence. 321 pages, 
ee $4.00 GRRE ee Ses . -$2.50 








McGraw-Hill Book ( 
Send me the books enci 
10 days I will pay for 
postpaid We 


a. Name 


Address 


nN 


City an 


ad 


Positior 


— 


Send this McGRAW-HILL On-Approval Coupon 


pay post 


Company 


‘o., Inc., 330 W. 42nd St.. N. ¥. C. 
reled below for 10 days’ examination on approval In 
those I keep. plus a few cents postage, and return rest 


age on rders accompanied by remittance.) 


1 State 


FBW.-12-15-34 











How to use budgeting to promote 
efficiency and control expense 


Here is a book that takes budgeting o 


ut of the realm of charts and elaborate 


forecasting and presents it as a practical tool for the business manager, with 


definite uses in promoting organization efficiency. 
the accountant, the approach is new, and 


rather than 
shows: ee 
—what the 
benefits 
—what kind of a budget to use 
—how to apply it in the average busin 


budget actually can do 


Written for the executive, 


to create tangible 


ess 





“Mr. John H. Williams has described intelligently 
in simple language a practical method of installing 
budgetary procedure in a business and he sets forth 


the satisfactory results which bud 

produces. 

to business executives.” 
—FRED W. SHIBLEY 


Vice-President, Bankers Trust Compa 


This book is particularly well adapted 


getary control 


ny, New York 





The FLEXIBLE BUDGET 


by JOHN H. WILLIAMS 


Consulting Management Engi 


288 pages, 52 x 8, $2.50 


HIS book shows how to use a 
budget to organize, coordinate, 
and stimulate the activities of exec- 


utives, as well as to control expense. It 
gives executives a goal to shoot at, and 
the means of checking their progress 
toward it. 

The methods given have been selected 
from practical experience and are pre- 
sented in a coordinated whole that shows 
a budget system in action as a going con- 
cern. The book contains a full set of 
budgets, with working papers and the 
necessary explanation of their making 
and use. 


leer 





a 


its scope. 
Organiza- 


Contents: The budget and 
Responsibility for the budget. 
tion. Classification. Flexibility. Account- 
ing. How to make a data sheet. How 
to make a budget sheet. How to use an 
operating budget. Unusual conditions. 
Stimulation of effort. Supplementary 
devices. How to make and use a finan- 
cial budget. 

The book is readable and presents 
budgeting on a flexible, workable basis, 
free of the details and indefinables that 
may have restricted your use of budgets 
heretofore. See what this new approach 
offers of value to you. 





SEND THIS McGRAW-HIL 


McGRAW-HILL BOOK CO., INC., 330 West 
Send me Williams—The Flexible Budget, for 
I will send $2.50, plus a few cents postage a 
postage on orders accompanied by 


Name . 


© Address 


and State . ‘ ; 
(Books sent on approval 


City 





remittance.) 


. . . s 
L ON-APPROVAL COUPON } 
42d St., New York City. 

10 days’ examination on approval 
nd delivery, or return book postpaid 


In 10 days 


(We pay 


Position 


.... Company xs BW-12-15-34 
in U. 8. and Canada only.) 
. . 














porary imcrease in prison 
a higher cost of prison ope 
be “a price worth paying 
itation of the cotton gar: 
One cotton garment offic’ 
this report, expressed gra 
but noted that: 

“It did not presume to 
the claim of the industry t! 
week would threaten chis« 
mst uncontrollable scale, 1 
gest the value of discharg 
authority because it fought { 
to consolidate its gains to 
going on into a major lab 

































Shoe Troubles 


Plant and price moves worry shoe 
industry despite sales gain.. 












THOUGH 1934 shoe pr 
headed for the 350-million 
equal to the 1933 record, neit 
facturers nor dealers are enti: 
over conditions in the indust 

In the manufacturing end 
provisions of the NRA cod 
boot and shoe manufacturing 
have made trouble. They ; 
enough differential in favor 
town factories to make it w 
for some concerns to move t! 
A few chiselers have, in the s 
capitalized the eagerness of s 
to attract new industries, stuck to | 
new location until the free-rent px 
expired, then changed the 
name and moved on to anot 
hungry community. With no : 
head and lower labor rates 
larger companies, which are 
located in larger cities, th 
night concerns can make rc 

What makes it so easy f< 
jump around is, of course, th 
they own no machinery. 5S! 
equipment cannot be purchased 
be leased from United Shoe 
Co. Little capital is required to s 
new plant, and it costs nothin 

Retail Prices Shaved 

In the retail field, price 
have been a problem. Sh 
assuming that everything w 
for higher prices, boosted ¢! 
this year, increases ranging 
than $1 to $2. That was just g 
put the brakes on public buying 
Recently most of the chains ! ft 
such prices down. The J 
chain, owned by Melville S! 
largest factor in the industry, 
to the $5.50 price and sales b 
at once. Other chains follow: 

Independent shoe retailers 
for department stores are watching ™ 
shoe price situation and moving sio¥ 
At the recent New York show 
styles, their buying was large! 
to the needs of early spring 
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New Food and Drug Offensive 


Senator Copeland gets head start on food and drug bill 
which business thinks it will like better than last year’s 
measure. Administration plays wait-and-see policy. 


inistration will renew its fight 

food and drug legislation in 

Congress. Walter G. Camp- 

of the Food & Drug Admin- 

on, othcially confirms this in his 
yal report to Secretary Wallace 

the defeat of last year's Tugwell 

hief Campbell assigned 2 major 


trade” opposition” ‘and “con-" 


1 legislative program He might 
ve liked to add an indiscreet third: 
enator Royal S. Copeland’s sponsorship. 

Reasons for Discretion 
However, there are good reasons for 

raint. This year, the Senator has 
blicly announced that he will intro- 
e his own bill—free from Tugwel 
With his confidential as 

‘Ole Salthe, former head of the 

{ and drug division of the New 

tk City Health Department, he is al- 
ly drafting it. The adequacy of 
se labors must first be appraised be 
re Chief Campbell can chart his course 
certainty. Furthermore, discretion 
lictated by the fact that Copeland is 
ted to head the powerful Commerce 
nmittee before which any bill would 
be heard. 
there is still considerable de 
over a tactical question. Should 
F&DA (assuming it had a 
nd) institute proceedings with a vig 
s measure like the original Tugwell 
S. 1944, hoping eventually to com- 
on a reasonably satisfactory 
ece of legislation? Or should it a 
t industry overtures at face value and 
gin where it left off last year, hoping 
xpedite quick passage of a temperate 
sure such as Copeland's third draft 
S. 2800? 
Skeptical of Change 
Aware that trade opinion is shifting 
isiness listens to the counsel of trade 
ers and convention speakers arguing 
it some kind of legislation is necessary 
build consumer confidence, the Ad- 
nistration is none the less skeptical of 
nge of heart. It knows that the 
rtising business, at least, still thinks 
regulate itself, despite difficulties 
intered by the Proprietary Associa 
Ns advisory committee on advertising 
by the Advertising Review Com 
ttee, cooperatively launched by lead- 
national advertising associations 
than 2 years ago, when the Tug- 
| was just a rumor 
hen too, there is danger of antago- 
ing such militant consumer organi 
tions as the General Federation of 
s Clubs, the National League 


free 


mise 
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of Women Voters, and the American! 
Home Economics Association, 
are partly responsible for 
willingness to reconcile differences 

Despite such considerations, business | 
is confident that Chief Campbell and| 
his confréres (including Undersecretary 
Tugwell, whose interest and influence 
are less publicized though essentially un 
changed) will see the wisdom of fol 
lowing Senator Copeland's lead. 

When the Copeland bill is made pub 
lic—-probably next month—business 
thinks it is likely to reveal many of the 
provisions advocated by Charles Wesley 
Dunn, counsel for the Associated 
Grocery Manufacturers of America and 
the American Pharmaceutical Manufac 
turers’ Association. 

Expected Changes 

If Mr. Dunn's ideas prove as accept- | 
able to the Senator as he believes they 
are the first draft of Copeland's bill will 
surely provide for an administrative 
board of review, a provision for which 
Mr. Dunn argued eloquently but to no 
avail last year. On this point, however 
the Administration been 
adamant. Insistence on it may bring the 
break with the Senator this year 

Last year, the F&DA was grudgingly | 
willing to accept the restriction on its | 
powers inherent in the creation of 2| 
committees to supervise issuance of regu- | 
lations, but it stoutly refused to stomach | 
Mr. Dunn's third board on the grounds 
that the establishment of such a body, 
empowered to review (and reverse) ad 
ministrative decisions before court action 
could be taken, would effectively nullify 
all enforcement activities 

Naturally, Mr. Dunn does not expect 
the Senator to restore any of the trouble 
some provisions disposed of last year 
(quality standards, voluntary inspection 
the “inference and ambiguity 
definition of false advertising, bans on 
the advertising of any curative claims in 
the treatment of specified diseases, etc. ) 
Among the important additions and de 
letions which he would like to see are 


which 
industry's 


forces have 


service, 


(1) Elimination of all f 
provisions 

(2) A guarantee of pr 
less trade puffing 

(3) Exemption of proprietary 
all standards 

(4) Limitation of penalty 
permit government 

(5) Liberalization of 
misbranding definitions 

(6) Modification of publishers’ and deal 
ers’ exemption to provide penalty for willful 
participation 


tecti 


foods fr 
requirements 

for refusal 
inspection 


drug adulteration 











HOW CAN PLANTS 
BE SURE OF 


CXUCL 


TEMPERATURE CONTROL 


Taylor Pressure Instruments installed in the refrigera 


tion room of Hoffman Beverage Company's brewery. 


SSENTIAL industries today provide the 
E accurate, efficient and economical control 
so vital to product quality and low-cost ope: 
tion—with Taylor Instruments 

For example, take the Hoffman Beverage 
wark, N. J., 
the most 


Company's new brewery in Ne 
which was designed to contain only 
modern equipment. Here the Nathan System 
of brewing is in operation, the first installation 
of its kind in this country. With this svstem 
it is especially important to have complete 
and accurate temperature control. And Taylor 
Instruments work day and night throughout 
this entire system. 


No matter 


you produc e, ul 


what type plant you have or 


what 1 need temperature, 


pressure or flow control, Taylor engineers can 


design an efficient and economical system to 


meet your peculiar need 


At your request, Taylor will send a repre- 
survey of 


make 


gestions as to your possible needs. Now i 


sentative to make a your present 


and 


he Ipful sug- 
the 


instrument set-up, 


time to know those needs. Write for all informa 


tion to Taylor Instrument Companies, Roch- 


ester, N = 


or foror to, ( anada. 





indicating Recording + Controlling 





TEMPERATURE, PRESSURE and 
FLOW INSTRUMENTS 

















Acm 
PARIS AIR SALON—AIl major European powers displayed their latest models 
at the big French air exposition. Chief features were the great technical improve- 
ment of Russia’s planes, France’s extensive use of plywood in cheap craft. 


Farm Implement Comeback 


Chicago’s trainload of farm tools marks a high point on 
the upward curve of farm buying. 


Last Thursday Chicago saw Interna 
tional Harvester Co. start a 45-car train- 
load of farm equipment for the com- 
pany’s Indianapolis branch. Aboard 
were 363 tractors, 160 cream separators 
35 stationary engines. It was the first time 
in years, said knowing observers, that 
enough orders to make up a trainload 
had come to a farm implement manu- 
facturer from a single branch territory. 

Reports from the field confirm the 
implications of this event. With farm 
income approximately $1 billion higher 
than in 1933 (and the figure may be 
raised before the year-end) the farm 
implement industry is showing a sub- 
stantially increased volume for 1934. 
Domestic sales promise to better last 
year's showing by about 80%. 

Over Half-Way Back 

Low point in farm equipment sales 
was reached in 1932, when the index 
number for the industry stood at 29.9% 
of the 1925-29 average. There was a 
slight increase to 30.6% last year. This 
year’s volume is likely to be well over 
the half-way mark. All of the 8 larger 
companies have shown strong increases 
over 1933, with sales of 2 more than 
doubled. Of 22 companies with capi- 
talization in excess of $1 million, only 
? show any sales loss to date. 





Exports of farm implements have kept 
pace with this improvement, Depart- 
ment of Commerce figures for the first 
10 months of 1934 showing a gain of 
86% over 1933. However, export sales 
have dipped further than domestic ones 
during the depression. So, taking do- 
mestic and foreign business together, 
sales of American manufactured farm 
implements this year will probably aver- 
age 45% of the 1926-29 “normal.” 

International Harvester Co., largest 
unit in the industry, appears to have 
assured itself of a profit for the year. 
Its plants in France, Germany, and 
Sweden have been able to profit against 
low-cost competition and tariff handi- 
caps. Deere & Co. and J. I. Case Co. are 
other units expected to return profits for 
1934. Sharp reductions in losses have 
been effected by the Oliver Farm Equip- 
ment Co. and the Minneapolis Moline 
Power Implement Co. Accurate esti- 
mates are out of the question, due to 
year-end adjustments. 

Important to this picture is the Ad- 
ministration’s farm mortgage refunding 
program, with FCA refinancing $1,217 
millions of farm debts to date. Such ob- 
ligations carry a low interest rate, with 
no early maturities, enabling farmers to 
pay for machinery and other needs. 
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Health Service 


Talk of health insurance in sev: 
eral provinces reveals Canadian 
Medical Association has plan of i!- 


own, favors federal action. 
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Damned if you do.... 


seve 
adian 
ol its 


From a Mid-West 
bank president 


From an officer of a 


nauonally-known corporation 


Damned if you don’t! 


. . . but read page by page just the same 


There’s a pro and con to every ques- 
tion... and Business Week, by re- 
porting the news impartially, can’t 


avoid stepping on somebody’s toes. 


When that happens, sparks fly. Let- 
ters pour in. Mostly they’re con- 
structive comment. A few threaten 
to cancel their subscriptions* 


But we like it. 


After all, isn’t that the best evidence 


of reader interest .. . of a live, think- 


*P.S. We sent each of the above letters to the other fellow. 


Both still want the unvarnished facts rather than wish-thinking! 


W ec k re ade rs. 


ing, reading audience that values 
X 
the publication enough to show the 


editor “the error of his ways”? 


Isn’t that also the audience you want 
for your advertising . . . 85,000 key 
executives who will tell you what 
they like and what they don’t like 
about your product who have 
the money and authority to buy it 


when you've sold them? 


Both are still Business 
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has swung over. It has now drawn up 
a plan for federal action, one feature 
of which is a $2-a-month fee. Doctors 
first thought the change would consti- 
tute a serious encroachment on their 
source of livelihod. Now they see in it 
assured incomes. A recent survey in the 


United States indicated that average 
earnings of medical practitioners were 
between $2,500 and $3,000 a year. 


Doctors in the Dominion probably make 
about the same. 

Social service investigations frequently 
bring out the fact that a large per- 
centage of the people, especially in de- 
pression, cannot afford medical treat- 
ment. Oddly enough, however, during 


Cotton Dilemma 


the depression the death rat® in Canada 
declined from 1,133 per 100,000 in 
1929 to 955 in 1933. 

At their convention last week, 8,000 
New York dentists heard Dr. Harlan 
H. Horner, assistant commissioner for 
higher education in New York state, 
declare that “79% of the nation’s 125 
million inhabitants regularly receive no 
dental care.” Dr. Clark J. Hollister, 
former chief of the dental division of 
the Pennsylvania Department of Health, 
declared that ‘some form of socialized 
dentistry is very near,” and that it will 
probably start with state service for 
children. 





Cotton piece goods exporters, faced with dwindling 
markets, ask for tariff protection—but they want the 
barriers lowered in foreign markets. 


ALL the cleverness of styling, all the 
sales effort, all the proofs of quality 
failed to boost the sale of American 
cotton piece goods abroad this year. 
Exports shrank from 7% of total pro- 
duction last year to less than half that 
figure this year. 

In 1920, when Europe still was busy 
replenishing war-depleted textile stocks 
without being able to produce in suf- 
ficient quantity at home, our exports 
of cotton cloth ran to more than $238 
millions. In 1930, they barely exceeded 
$51 millions. Last year they dropped 
to less than half that figure. 

Directors of the Cotton-Textile Insti- 
tute, Inc., considered their problem 
carefully before urging the President to 
“protect American industry and labor 
in the marketing of cotton goods both 
here and abroad." Important as their 
export business is to them, it is small 
compared with the tremendous export 
volume of its related industry, the pro- 
duction of raw cotton. But where ex- 
ports generally are expanding this year, 
their business is falling off. Shipments 
abroad dropped from 564 million 
square yards of cloth in 1929, to 295 
millions last year, and 225 millions 
this year. This, they contend, war- 
rants action. 

Four Major Export Markets 

Until very recently, America’s 
big exporters sold to 4 outstanding for- 
eign markets. Largest was Canada. 
Cuba usually held second place, with 
the Philippines running a close third. 
Central America followed, with indi- 
vidual South American markets taking 
the next largest yardages. 

Standardized quality was the major 
selling wedge, with clever styling a 
feature which appealed especially to 


30 


24 


the Canadians. Only medium and 
coarse goods were offered in quantity. 
The fine goods markets have long been 
dominated by Britain, France, Switzer- 
land, and Belgium. 

Three developments have more or 
less eliminated Canada as an outlet in 
which sales can be expanded now or 
in the near future. Depression demands 
for cotton goods can largely be sup- 
plied at home; the Ottawa agreement 
binding the British Empire in a great 
preferential customs union turns many 
foreign orders toward Manchester, 
England; and a treacherous tariff is 
making imports from the United States 
a problem. 

Sales in Orient Dwindle 

Shocking loss of business in the Phil- 
ippines in the last three years can be 
traced directly to penetration of that 
market by cheaper Japanese goods. 
When sales resistance developed among 
the Chinese middlemen who had mo- 
nopolized the trade of the islands for 
years, the Japanese opened their own 
wholesale houses, established hundreds 
of retail outlets. In 1932, the Philip- 
pines imported $88 millions of Ameri- 
can cotton piece goods, $21 millions 
from Japan. In the first 9 months of 
this year, imports from the United 
States were worth $34 millions, from 
Japan $40 millions. Only chance for 
American goods to recover their for- 
mer place in the Philippine market is 
behind a higher protective tariff. 

The Japanese have also been partly 
responsible for the losses in the Cuban 
market. Manufacturers in this coun- 
try hoped for concessions in the trade 
treaty with Cuba when it was nego- 
tiated this fall, but there was none. 

Mexico and Brazil have been lost as 





“big’’ markets because of th 

ment of a domestic industr, 
countries. Brazil, especially, | 
genuine textile boom in the | 
behind the double protectio: 

tariff and a depreciated cur: 

than 80% of the demands of 
try are reported now to | 
domestically. 





Reciprocal Agreements Soo}, 


The textile industry is in 
position. It is asking for { 
tection of the home market 
same time for an expansion 
markets in the reciprocal trad 
ing which Washington is car; 
It contends that it is workin, 
a marrow profit margin that 
collecting the drawback on 
essing tax on all goods export 
than absorbs the profit. Hig! 
costs complete the unbalancing 

Foreign reactions are more 
in considering the cotton prot 
almost any other. More than 
cotton produced in the Unit 
is sold abroad. It is of hig 
well standardized. A vast t 
dustry in several countries is 
its specifications. But there is 
that other countries are growi: 
to these specifications, are pri 
produce in quantity. 
all these problems to consider 
ing with the raw cotton and 
situation in this country. 
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Indiana to Mexico 


Indiana Chamber sponsors trad: 
tour to Mexico—*“a first step to 
advance Indiana’s foreign trade.” 


A FEW years ago, Indiana 
were selling more than $70 n 
their output outside the Unit 


; 


Recently the export total has d: 
barely above $15 millions. 
Aware of business recovery 
Hoosier executives have been 
closely for a chance to revive 
ous foreign trade. Optimist 


from Mexico in the last 12 mont 


stirred the Indiana Chamber 
merce to sponsor a trade pron 
to the south, with 5 days in M 
to talk business with leading 
executives. A special train 

Indianapolis Jan. 15, return J 


Surprised executives in other 


the country asked themsely 
Indiana?’ The Indiana Cham! 
ing out plans 1,200 miles fror 
City, had its own reply. Busy 
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Business Abroad 


With war scare removed, Europe settles down for a 
peaceful Christmas. Mussolini boldly counters currency 
weakness With conscription of Italian holdings of foreign 
funds. British employment touches new high. 


not going to be war in Europe.” 


Every major capital in the world has 


, that conclusion after a tense two weeks. Though no time limit is added, 
ral optimism indicates that it applies to the period between now and early 
‘ng. Beyond that, Europe refuses to speculate without a chance to consider 


rervening events. 


cue of Nations, the first in a long 
Coming on the heels of the Saar 
rd between France and Germany 
3’—Dec8’ 34), it gives Europe an 
ity to settle back and enjoy 
1as with something akin to the 
pirit. 
Mussolini Strategy 
the mere settlement of a 
between two Central European 
; (where European wars tradi- 
tart), the agreement indicates 
is not yet ready to line 
the old 2-bloc system. Yugo 
definitely a French protégé 
has recently attached itself to 
use of economic favors prot 
fussolini. There are some ob- 
» believe that if business con- 
Italy were better than they 
yw, and if Mussolini were on 
s with Germany, the outcom 
sent controversy might hav 
ent. There are others who 
it Mussolini’s pugnacious 
ill by way of creating prope 
for Italy among the Powers 
they point to the recent Muss: 
| that Europe agree to a 
e on boundari S as evicde Tie 
uinely wants peace. Franc 
tain—victors, and commander 
ils from the last war—can only 
such a pact. With their spon- 
wers in accord, Central Euro 
rnments would be forced to 
decision, for each is still too 
k a lone fight. 
Italian citizens, 


terse decrees, 


YANCHURIAN EXPRESS—The Asia, first streamlined train in Manchukuo. 


Settlement of the Yugoslav-Hungarian controversy is a major triumph for the 


mf 





banks, and companies were commanded 
this week to turn over within 10 days to 
the National Exchange Institute all 
holdings of foreign credits of any kind 
which could be used by the government 
if necessary to bolster the lira. 
Mussolini had four good reasons for 
making this move. Italy’s gold reserves 
have dropped from more than $630 mil- 
lions at the beginning of the year to less 
than $485 millions, leaving a bare 42° 
cover for the currency against a 40 
legal requirement. Italy always buys 
more abroad than she can sell to for- 
eigners. This year the balance is even 
more adverse than last. Italians in for 
eign countries often help to balance this 
drain with cash remittances to relatives 
in Italy, but the depression has cut dra 
tically the total of remittances 
Finally, tourist expenditures, major item 
n Italian income, have fallen drastically. 
Lira exchange strengthened slightly 
is soon as the d 


these 


lecrees were announced, 
indicating world confidence in Musso- 
lini’s ability to handle a difficult situa- 
tion. Italian bonds in foreign markets 
sold off several points. Italian branche 
of American banks are subject to th 
decrees but are thought to have antici 
pated them and to be holding only a 
small volume of foreign assets. Tourists 
have been assured that their letters 
redit will be handled at branches of the 
‘Big 5” Italian banks; American | 
press checks are being accepted 

Italy’s precarious economic situatio 
has been widely known for some time 
\s long ago as last May, all 
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France 


Farmers force postponement of 
plan to remove government sup- 
port of wheat prices. 
Paris (Wireless)—‘T! 


now has to choo 
| } - 


International News 


Built with Japanese money and materials, it is air- 


nditioned, and like other Japanese trains is patterned after the American style, contrasted with China’s compartment cars which 


w European design. 
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The train runs petween Manchukuo’s biggest port, Dairen, and the new capital, Hsinking. 
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tions. Before the week was over they 
had made their influence felt on their 
representatives in the French Chamber 
of Deputies, and the Flandin govern- 
ment had acceded to their demands to 
the point of postponing the date on 
which drastic price reducing legislation 
was to become effective. 
Coddled Farmers 

Until the last few years, France has 
never raised enough wheat to supply 
home demand, Eager to be independent 
of foreign supply (especially for mili- 
tary purposes), French wheat growers 
have been coddled with a towering tariff 
wall which lifted the internal price of 
wheat in France as much as three times 
above the world price. Nature ruined 
the grandiose scheme by providing 
bumper crops in two successive years, 
Cost to the government of maintaining 
a minimum price guaranteed to the pow- 
erful French farm electorate has been 
enormous. Since last year, it has been 
more than the purse-pinched Frenchman 
has been willing to shoulder in taxes. 
Various governments have attempted to 
cut living costs by reducing taxes. None, 
until the present Flandin government 
came to office, has had the courage to 
insist that France can no longer afford 


this luxury of home grown wheat, at 
least at present prices. 

Flandin demanded that three moves 
be taken to correct the situation. Mini- 


mum prices to the farmer should be 
immediately lowered, should be com- 
pletely abolished next year; surplus 
stocks should be bought up by the gov- 
ernment, and exported under a bounty 
Cost of the scheme is nearly $100 mil- 
lions, to be covered by a flour processing 
tax (in good Rooseveltian manner ). 

Parliament has succeeded in postpon- 
ing application of the plan for 3 months, 
and forestalled efforts for an immediate 
return to price freedom. But it is only 
a postponement. Flandin has been smart 
enough to promise an immediate reduc- 
tion in the cost of bread, and this is 
winning for him support of a large non 
farming public. With the budget al- 
ready successfully passed by the Cham 
ber, Flandin, in spite of this temporary 
setback to his plans, remains in a strong 
position. 


- . e 
Great Britain 

Christmas rush pushes employ- 
ment to new high. Furniture sales 
make big gain. London worried 
over German barter deals. 


Lonpon (Cable)—More people will be 


working in Britain between now and 
Christmas than at any time before, but 
there are still nearly 2 millions who are 


without work. Previous employment 
peak was in September, 1929, when 
10,300,000 persons were employed. The 
Christmas rush this year is expected to 
push the employment total to 10,340,000. 

London entered a new phase of gaiety 
with the royal wedding but it is doubt- 
ful if the rest of the country has yet 
reached the spending mood which is 
evident in the capital. Retail sales rose 
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WATER FOR ANKORA—Completion of this dam near 
Turkish capital an ample water supply for the first time. 
arid geographical center, the city has had water shortage troubles frequ: 
Mustapha Kemal Pasha chose it for the new capital, after the Versai 
placed vulnerable Istanbul (Constantinople) under international polici 
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again in October more than 3% above 
the previous month, making a steady 
rise for 12 months, except for April. 
Women’s wear and hardware have done 
better than the average, but furniture 
is easily the leader in the year’s advance. 
Note circulation has already increased 
more than £10 millions above the level 
for the same period last year. Before 
Christmas, it is expected to jump £20 
millions above last year’s figure. 
British business was more disturbed 
over the reported barter deals between 
Germany and two members of the Em- 
pire than any other thing this week. 
South Africa has definitely concluded 
a pact with Germany disposing of wool 
in exchange for rails and other manu- 
factured Australia, also but 
dened with a surplus of wool, is reported 
to be about to enter a similar bargail 
\ustralia is a matter of special con- 
cern. The country’s stern retreat in the 
last three years from wild experiments, 
and the adoption of the path of financial 
rectitude, made a great impression on 
British investors and restored Australian 
credit to a 34% level. But the fall in 
wool values this year will play havoc 
with her trade balance at the end of the 
vear, and it is being realized in London 
that whereas the Australian federal 
budget was balanced last year, the in- 
dividual have never reached so 
happy a position. When the true state 
ot affairs is grasped abroad, there may 
be another loss of confidence, which will 
react on Anglo-Australian relationships 
Wool has also affected South Africa. 
In both cases, gold has helped enci 
to restore health, but in the case 
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Germany 


Heavy industries make new gains. 


Housing “renovation” 


cessful, but Reichsbank unable to 
continue policy this winter. 


Bertin (Wireless )—Aitet 
relapse of business activity d 


September, current indicator 


ber and November are maku 
showing. A new upturn in 
industries seems to offset 
losses in consumers’ goo 


caused by restricted operat! 
ures imposed in order to s 
rials Despite these indu 

el ployment dropped 87,000 

ber, due largely to declines 

work, especially residential |! 
This residential building 

bright spot in the German bu 
ture. Last year the buildi 
received a powerful impetus 
ernment subsidies for the ret 
houses. 
fund 20% of all amounts sp 
renovation of houses and aj 
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demand for these subsidies 

and the whole measure emi 
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The cautious spending policy of the 
eh igent, which is anxious not to 
ein the resources of the Reichsbank 
intermediate financing) beyond 
limits, precludes the appro- 

‘ large sums and the exten- 
“renovation” subsidy this 


strain 


for 


winter. 
Al f ra 


1 of the international situa- 
, is decidedly more hopeful. Con- 
internal issues are being held 
e until after the Saar plebiscite 
13. The public generally ex- 
re radical course—both social 
mic—later. 
ht of the week as far as for- 
ns are concerned was the sign- 
ar of a barter agreement with South 
ric widing for the exchange of 
erman machinery for South African 
wool, and a similar agreement with Aus- 
alia, In view of the Ottawa agree- 
sents, and the friction between Britain 
.oi various Empire countries over the 
velopment of reciprocal trade, it is a 
senificant move proving the effective- 
ness of the German theory that the buy- 
g power of the Reich is so large that 
can overcome many seemingly in- 
wrmountable obstacles. Despite this 
marked success, there is a great deal of 
tepticism among informed groups in 
r the negotiations for Ameri- 
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Canada 


Political parties announce plat- 
forms for forthcoming election. 
Stevens may lead new party 
pledged to correct business abuses. 


va—If Prime Minister R. B. Ben- 
way, external trade policy 
a major issue in Canada’s forth- 
general election. Renewal of 
32 Ottawa Empire trade agree- 
hich expire in 1937, will be a 
plank in his government’s 
platform, Canada’s exports to 
re under the agreements have 
21.4%, and imports from Em- 
tries 23.3%. He proposes, if 
to office, to bring about their 
ind extension by 1937. 
il leader Mackenzie King, who 
be Prime Minister if the Con- 
s are defeated in the election 
ny now expect), aligned his party 
he pacts when they were being 
| by parliament in 1932, and 
| subsequently promised to de- 
e them as soon as he returned to 
His contention is that they raised 
barriers within the Empire in- 
sead of promoting freer trade, and at 
e time, by their preference pro- 
ns, were an obstacle to trade agree- 
ts with foreign countries, especially 
‘nited States. His policy has been 
nt increasingly larger preferences, 
lin many cases free entry, to British 
thout requiring a quid pro quo 
ume time, King has consistently 
1 the raising of Canadian 
igainst the United States, which 
claims converted a highly un- 
balance of trade into a favor- 


} 
$s mis 


SECEMBER 15, 1934 


able balance, and thereby was largely 
instrumental in restoring the exchange 
value of the Canadian dollar in New 
York and maintaining the financial in- 
tegrity of Canada the crises of 
the depression. Bennett maintains that 
a safe and sheltered market in Great 
Britain is the best bet for Canaii 
producers. 

Prime Minister Bennett 
assurance that his governmer 
mplement whatever measures tl 
control of business are recommended by 
the Royal Commission on mass buying. 
In another public address this week, | 
stated that state regulation of business 
was inevitable and called upon the per- 
manent civil to prepare to ad 
minister such regulations. 

New Deal Party 

Before a public meeting in Montreal 
this week attended by 8,000 people, with 
thousands turned away, former -Trade 
Minister Stevens announced his initial 
program of corrective measures which 
he intends to propose in parliament. 
Chief item in this program is a perma- 
ment “trade and industries commission” 
with wide powers over industry and 
merchandising. This commission would 
administer the federal Combines Investi- 
gation Act, a measure designed to pre- 
vent monopolies in restraint of trade; 
would enforce provisions of the Crimi 
nal Code dealing with false advertising 
and other improper business practices; 
enforce the Weights and Measures Act 
enforced by law officers of the 
provinces; prohibit such business meth- 
ods as the use of loss leaders in mer- 
chandising to attract trade; act as 
referee in trade matters as between pro- 
ducers and manufacturers, wholesalers 
and retailers in the same way as Can- 
Railway Commission acts as a 
referee between the railways and ship 
pers and community interests; define by 
regulation fair trade practices; exercise 
supervision of corporations and ensure 
the publication of honest information 
concerning them. To provide adequate 
powers for the commission, he would 
strengthen the Combines Investigation 
Act and the Weights and Measures Act. 
In connection with the latter act he 
would provide for the padlocking of 
stores guilty of shortweighting, with the 
posting of placards on the premises an- 
nouncing the reason for the padlocking 

Credit Policy Criticized 

It is not enough that Canadian bank 
should be safe, Stevens maintains. He 
criticizes the credit policies of the banks 
and mortgage and loan companies. As 
chief custodians of Canada’s accumu- 
lated wealth, they are not taking a posi- 
tion of active leadership in this time of 
need; they should find a way to make 
active credit that is now dormant. lif 
they fail, he would have the state in- 
tervene. 

The possibility that Stevens, in his 
crusade for economic and social read- 
justment, will seek to organize a new 
political party to appeal for power in 
the general election next year is con- 
sidered by political observers to be in- 
creasing. In his Montreal pronounce- 
ments this week he stated that in parlia- 
ment he would invite members to forget 
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, Latin America 


Mexican business gets boost from 
new government. Brazil confirms 
special concessions to U. 5. 
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Chile, during the 
a new official foreign exchange 
20 pesos to the $1. This compares 
the one-time official rate of 9.61 to the 
$1, and with the bootleg rate which at 
one time during the depression was as 
high as 60 pesos to the $1. 

Word from Ecuador assures for- 
eigners that the country is meeting pay 
ment for current imports promptly, 
though old blocked accounts are being 
liquidated very slowly. Central America 
is reported bartering coffee for German 
manufactured goods. Colombia is mak- 
ing plans to enforce present tax laws, 
and create new ones if necessary, to 
cover the old budget deficite handed 
down by previous governments. 


aZzil hopes 
cotton, 
country crops. 
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Markets drift toward holiday doldrums. 


Money and the Markets 


Bankers hear 


that new legislation won't be drastic but keep fingers 


crossed, 


Selective buying checks stock reaction. 


In- 


vestors shift into second-grade bonds. 


AFFAIRS in the world of finance relapsed 
into a dull monotony after the 
tacular activity of the government’s De- 
cember financing. Stock prices devel 
oped irregularity after their recent sharp 


spe Cc- 


advance, and bonds found further up 
ward progress difficult in the face of 
current -high. levels and... short-.yields., 


With the holidays immediately ahead, 
the markets already are reflecting year 
end evening-up operations and a lack of 
incentive to inaugurate new undertak 
ings during the period of poorly at 
tended trading sessions and public indif 
ference. 

Rumblings of war in the Balkans sub 
sided after giving the financial district 
a brief period of concern over a possibl 
conflagration in that, the European 
powder-box. Italy’s move to put into 
effect the mobilization of foreign ex 
change, credits, and investments undet 
governmental control again directed at- 
tention to the shaky situation of those 
world currencies still sticking to gold 

Weigh Italian Program 

Reaction to the Italian developments 
was reflected more in the market for 
that country’s bonds than in foreign 
exchange trading, in which the lira 
plays a minor role. Even the bond 
steadied upon realization that there is 
no real change in the credit position ot 
the country, that its financial defenses 


are, in tact, temporarily strengthened 
However, the market is keenly aware 
that a strictly regulated exchange may 
mean a dearth of devisen to service ex- 
ternal obligations. The experience with 
German bonds is too closely a case in 
point. 

Like the mark, ,the lira 
regulated currency, losing caste with the 
group which attempts to maintain con 
vertibility. The gold bloc continues un- 
der pressure, and moderate gold exports 
are taking place, shipments to this mar- 
ket since the france and its group broke 
below the gold point now totaling almost 
$200 millions 

The United States will receive $228, 
538 in payment on the $155-million in- 
tergovernmental debt instalments due 
Dec. 15. That payment is from Finland, 

y one of the war debtors that keeps 
up performance on its obligations. Noth- 
ing else is expected, but the procedure 
of issuing formal duns and receiving 
equally formal responses from non-pay- 
ing debtors brings up again the ridiculous 
situation of these contracts. With reali 

ition on both sides that they will never 
be paid, both debtor and creditor con- 
tinue to put off the evil day when some 
agreement on them must be reached. 
Such procrastination is one of the big 
gest obstacles to 
foreign trade and currency 


becomes a 


only 


recovery of 
stabilization. 


a general 
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ceeded with its program 
in governmental policie 
crossed about possible 
From Senators Fletcher 
come assurances that m 
laws will be enacted. Whet! 
move of the Administrati 

joint commission of Set 
members on bank legislat 
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same thing or not is a m 


The joint steering com: 


been announced It will 
the Administration in getti; 
its Own program of amend 


killing proposals brought 


other factions. The Ad 

program has not been di 

presumed to include cor 

FDIC with the Comptr 
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establishment of a sing 
examinations, further « 
Treasurv’s control over tl 
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lah 


serve System. 
Urges RFC Mortgage Compan 
Once again Chairman | 
forward this week plans for 
truction Finance Corporati 
take liquidation of the snarled 
bond situation. Speaking 
City, he urged the banks to g 
plans for the $50-million or $1 


mortgage company, volunt 
match their capital dollar 
“and if necessary going 


implied that, if private int 
move soon, RFC would go 
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ness of lendi 


thy ¢ 


@f directiyv t 


owners. 

he Federal 
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Stocks 
Suares have gone through a sharp re- 
n without losing their prestige be- 
of the persistent buying of selected 
it continues under cover of the 
il irregularity. Reactionary ten- 
s were held in check by this under- 
factor of stability in the market, 
general trend of prices has 
| off, but only after cancelling most 
broad advance made in the late 
ber upswing. 
valence of extra and increased 
has centered attention upon 
prospects for larger distribu- 
| there has becn considerable 
from one stock to another on 
unt, accentuating the ragged ap- 
of the market. This trading 
in a healthy market condition, 
it is the higher-grade shares that 
g accumulated while the volatile 
tive favorites are thrown over- 
At the same time, it is not neces- 
r investment buying to reach for 
as it was during the previous few 
hen speculative activity was at 
pitch. 
ssional operations will tend to 
ff from now to the year-end, but 
should be spared any great 
nt of tax selling such as ordinarily 
up the greater part of trading 
final weeks of the year. Under 
new income tax laws, credit for 
| losses is restricted to $2,000 so 
se in position to take deductions 
so judiciously and only to the 
at it is profitable. 
Sour Notes 
ictionary market after an ex- 
| period of buoyancy tended to re- 
pessimistic attitude in financial 
traders paid close attention to 
of the New Deal, whereas re- 
they have been riding the news of 
-governmental cooperation for 
is worth. Colonel Ayres’ criti- 
the recovery program, which is 
rpest to come from a financial 
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source since the good-will meeting of 
the President and the bankers in the 
ABA’s Washington convention, 
given wide quotation in brokerage gossip 


was 


sheets. 
Outpost Line 

In their drive to cultivate a friendlier 
feeling on the part of the public stock 
exchange firms have made another im 
portant move in the appointment of a 
nationwide committee of contact men. 
rhis group, numbering 132 and located 
in as many cities and towns, will be 
outposts for the dissemination of infor- 
mation about operations and functions 
of exchanges, giving dissatisfied cus- 
tomers and critics 4n opportunity for 
personal discussion of their questions. 
It is also expected to become a national 
advisory committee with listening posts 
throughout the country to pass on to 
exchange authorities the reaction of the 
public toward its policies and operations. 


Bonds 


As a result of their long advance and 
the high levels attained, gilt-edge bonds 
have reached one of those points where 
small yields introduce the question of 
what further advance is justified on the 
basis of current money market condi- 
tions. While the argument is being ad- 
vanced that interest rates are inevitably 
headed downward as the plethora of 
funds shifts out of short-term employ- 
ment into longer commitments, there is 
the hope that new opportunities for in- 
vestment at profitable levels will come 
along. 

In the meanwhile, those investors dis- 
satisfied with the low yields turn toward 
the second grade issues where greater 
returns are available. With overflow 
into the lower grades a possible develop- 
ment at the present stage and with in- 
terest attracted to the secondary division 
of the list, it will be discovered that im- 
proved corporation earnings of the last 
year have materially bettered the pros- 








pects for many securities th 
better cushion of income 
service charges. 
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appeared in the trading wl 
issues persisted in tl 
general list hesitat 
mand for such ne 
higher grade for 
reathrmed this trend. 
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So keen is the deman 
bonds that cities are 
refunding operations w 


ting 


ting down interest ¢ 


nately, not many 
call fe: 
being the more 


their 


carry a 


Neve rt! el 
announced are refunding operation 
Rochester, N. Y., and Cincinnati, O. T) 
former will replace with-a 34‘ 
million of 4¢ bonds that w 
matured in 1942. Cinci 
2,250,000 of 4s 
for which only 
bonds will be sold 
issue 1s 
funds. 

New York City 
to take care of $2: 
porate stock notes ’ 
and is hoping to get the ret 
out before the holidays. A t 
millions is proposed in order to give tl 
city enough to cover some other curr 
obligations and provide a little ca 
This is the first long-term New 
financing since last July when municiy 
authorities expressed dissatisfaction w 
the price Ou 
standing bonds have since moved up t 
a much better level with 20-vear bond 
ma 4% vield basis. 

Surprise to Street 

Announcement of the financing camx 
as a surprise to the Street which pre 
sumes it is being rushed to take advan 
tage of the demand for this 
security. The city was further e1 
couraged to make the undertaking at 
this time by the facility with which it 
sold $15 millions of 13% 4- 


notes 


retirement, 


" issue $1 
uld 

nati 1s 

due in 1947 an 
S882,.000 of 
The 


already in the 


new 


on a $72-million offering. 


type ‘ { 


recently 
month 
An issue of $6.1 millions 
54% first and refunding bonds of the 
Chicago & Western Indiana Railroad, 
offered on a 5.34% were sold 
within a few hours this wv adding 
further confidence to the belief that the 
time is about right for more extensive 
corporate financing. The new bonds 
rank just under prime lien 
depending upon rentals received from 5 
proprietary railroads which use the bor 
rower's Chicago terminal facilitic 
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SUCH BROAD 
PLANHING IS 
NECESSARY FOR 
1935 PROFITS 


Who'll buy your products in 1935? 


The answer is, those companies who 


iand there. 


| production. 





have been educated to believe they 
will obtain advantages from your 
products. And your sales volume will 
be decided largely by what plans you 
make for contacting and influencing 
the greatest possible number of 
potential customers. 


Sound industrial advertising, because 
it has demonstrated its ability to con- 
tact, educate and influence great num- 
bers of customers economically, 
should be given an important place 
in your plans. 


An adequate appropriation for adver- 
tising will help to insure an adequate 
sales volume. 


FACTORY 


MANAGEMENT & MAINTENANCE 
$30 WEST 42nd STREET, NEW YORK CITY | 


A.B.P. 


SPECULATIVE commodities ran ahead a 
little too fast in the general bulge of 
the last few weeks, and the broad move- 
ment broke up into irregularity when 
consuming demand failed to follow the 
advance. However, during the ensuing 
rest period a part of the gains are hold- 
ing, and the general level of wholesale 
prices is back within striking distance 
of the late fall peak. 

It is now too near the year-end with 
its inventory taking period to anticipate 
any strong new buying wave. Even 
consuming interests who are concerned 
about prices on future supplies will 
hardly lay in big stocks immediately 
ahead of the annual audits when the 
thought is toward a strong cash position 
for the balance sheet. 

Such buying as is deferred augurs for 
further firmness in January, and an ex- 
panding industrial interest in commod- 
ities continues to show its influence here 
‘he textile trades show a 
livelier interest in their markets, and 
metals reflect greater trade inquiry. 

Nonferrous Metals Firmer 

Copper buying has been running in 
fair volume here, and the foreign mar- 
ket has again firmed up in anticipation 
of a possible world agreement on copper 
Talk of arranging a better 
alignment between supply and demand 
for other nonferrous metals has given 
them a firmer tone, notably zinc, which 
may adopt some controls patterned after 
the copper plan. With the higher steel 
mill operations, scrap iron has_ been 
spectacularly strong. 

\ widespread cold wave introduced 
another bullish element into the farm 
price situation. Its main price influence 
will be in dairy products and eggs, 
where production is immediately af- 
fected, but it likewise puts practically all 


| livestock on feed and checks a tendency 


Commodity Markets 


of ieed prices to react atte 
sharp advance. 

Kinks in the sugar 
are being worked out, 
the trade over a threate: 
lapse Jan. 1, 
sugar becomes available 
Estimates of sugar in bor 
new allotment year, rw 
900,000 tons, indicating 
in contrast to the tight 
has existed in the closing 1 
year. Such a stock repres 
weeks’ supplies for refi: 
has been expressed that e1 
would be dumped to bring 
break in the market. 

Sugar Stock Supplies Discounted 

However, Cuba has ag 
start shipping on its 1935 
March, and the Philippines 
until Dec. 1, meaning that 
ceipts would come in Febru 
thermore, it is thought tl 
able quantities of stocks on 
been hedged so that their 
been discounted marketwise 

The sugar trade still lool 
ington for some marketing « 
effected to retard further an 


when next 


avalanche. Some price re 
pears inevitable. It will 
passed along to the refir 


which has declined to 4.4¢ ar 
to give another 20 points 
Plans are practically « 
inauguration of trading in 
the New York Produce E» 
contract will involve 30,00 
quotations in cents per 100 Ib 
for oil futures trading c 
taneously from the Chicag: 
Trade and the Commodity Ex 
New York, are making Ik 
and are getting little en 
from the petroleum industry 
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Editorially Speaking— 


merchants around New 
d at the chance to capitalize 
to the city’s 2% sales tax 
yment relief, which went 
Monday, and bombarded 
suburbanites with “buy at 
save the tax” propaganda 
forts have prospect for small 
New York retailers suffered no 
iness the first days of the 
nd the public accepting the 
surprisingly few complaints 
s raised its hopes, expects a 
mm the tax (which wili inold 
$1, 1935) reaching well over 
| estimate of $40 millions. 


o has become exposition-minded 
lavs of the International Live- 
osition brought out half a 
p ople. And cheery to many 
boom prices paid for prize- 
nimals, “Campus Idol,” 18 
Aberdeen steer, pride of 
College, won the grand 
ship and was sold to Kroger 
for $3 a lb., highest price since 
ist year’s winner brought a 
30 a Ib. “Campus Idol’s’’ re- 
be quartered and sent to 4 
1iomes. 


who try to buck NRA in court 
e tough sledding. All but 10 out of 
decisions up to last month favored 
tne | igle 

school days’’ memories are 
with humiliating invitations 
teacher) to take a seat at the 
k of the class, you can add still an- 
et defense to your repertoire of alibis 
those D grades—the lights were 
good. In a Pittsburgh test, by cor- 
bad lighting the classwork of 

pupils was improved by 28%. 


A Bureau of Standards scientist has de- 
ped a new instrument for locating 
splaced or lost radium. The ex- 
rer, carried in the hand, is a light 

num ionization chamber, and is 
i to an indicator at the operator's 
It will readily detect a 10 mg. 
ition at a distance of 3 ft., 25 mg. 
{t., a pound at—well, if you were 
t much you would be better off 

u ran for your life. 
T'S business going to be like next 
You don’t know? Shame on you! 
tes the latest dope from prognosti- 
who do, or think they do. United 
iness Service of Boston sent ques- 
res to 1,650 presidents of corpo- 
ns whose securities are listed, found 
‘ those replying (some always do), 
expect an increase in total business 
Consumer rather than heavy 
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industries will fare better, say 870%— 


maybe it's the same shrewd 87%. Of 
the 90% who think commodity prices 
will rise, 849 think the advance will) 
be less than 15%. Three-fourths of| 
them look for bank credit expansion, | 
62% foresee generally higher net earn 
ings, 82% think average operating costs| 
will be up, and only 46% anticipate) 
more friendly labor relations. Asked| 
what would be the most helpful step in| 
promoting recovery, they favored cur-| 
rency stabilization, but generously} 
named many another ‘‘cure’’ too. 


POPULAR demand dictated the special 
Christmas crossing the Graf Zeppelin is 
making over the South Atlantic to 
Pernambuco and Rio. The big bag 
which is due back in Germany Dec. 18, 
this year increased its passenger traffic 
by 659% over 1933. 

THE good people of Washington and 
Oregon, where power use already dou 
bles the national average, are wondering 
what will be done with the big outputs 
of Grand Coulée and Bonneville. New 
industries must be developed, rural elec 
trification intensified, and some even ad 
vocate electric house-heating. In case 
none of those worked, they could just 
ignore the dams. 


Up to this month the Home Owners 
Loan Corp. had made loans in the form 
of cash and bond advances to home 
owners totaling $2,021,736,619. One 
out of about every 15 owner-occupied 
urban homes in the country has been 
helped. 


DRAMATIC review of “Forward Amer 

ica,” that anti-chain store propaganda 
movie that’s stirring up so much hulla- 
baloo (and frothing many a mouth), 
as reported in our last issue: One John 
Adams beats his way across the prairie 
in a covered wagon to a crossroads, 
starts a town with his general store as a 
nucleus. All trade is by barter till the 
postman leaves a Monty Ward cata 

logue. Enter other villains in rapid 
succession: Walgreen, Penney, Wool-| 
worth, A.&P., all labeled with their real | 
names and others not too complimentary 
Symbolic cartoons of Disney’s little pigs, 
grown into the Three Hogs, are inter 
mittently plunged into the plot. By the 
end of Act III (fall, 1929) every inde 
pendent in town is closed except the| 
fellow who makes “For Rent” signs 
Comedy relief shows Barbara (Wool 
worth millions) Hutton Mdivani’s lux 
urious whims, including the Prince and 
his ponies. “Where did that money| 
come from?” asks the narrator. F. D.| 
Roosevelt in a flourish of waving flags 
at the finish. 





THIS SPECIFIC 
STRATEGY WILL 
HELP TO MAKE 


1835 SALES 


If your selling job calls for selling 
plant operating men throughout 
the manufacturing industries — then 
FACTORY can help you do this 
job better than any other method. 


Because FACTORY is the leading 
plant operating man’s paper in the 
general manufacturing field — with 
more plant operating men subscrib- 
ing to it than any other business 
publication serving this field. 


And because of this recognized first 
position, more industrial advertisers 
(239) used it in 1934 than any other 
paper serving the manufacturing 
industries. 


If you sell manufacturers—using 
FACTORY is profitable strategy. 


FACTORY 


MANAGEMENT & MAINTENANCE 
330 WEST 42nd STREET, NEW YORK CITY 
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Brightening Skies—and Faces 


Comparison in such matters is diffi- 
cult, but it probably is accurate to say 
that the business prospect is brighter 
today than it has = at any time im 
the last 20 months. This is owing in 
part to favorable business statistics. 
Almost without exception business 
volume and activity are increasing. 
Visible profits are returning to many 
lines of industry and commerce. 

But the phase of the prospect 
which principally justifies business 
now in a modest degree of long-time 
planning is a new attitude of mind 
on the part of business leaders. The 
country generally and the Adminis- 
tration belatedly have recognized that 
no substantial and enduring progress 
can be made toward recovery until 
confidence in and on the part of busi- 
ness has been restored. “Confidence” 
is not the best word to describe what 
has been implanted in the mass mind 
of business in the last two or three 
weeks. “Buoyancy” is better. 

Business has changed its mind 
about events rather than principles. 
Ic has not acquired confidence in the 
New Deal as a whole. It still be- 
lieves that some of our experiments 
were dangerous and that other 
schemes of recovery have outlived 
their usefulness. It is generally con- 
ceded that the New Deal stopped a 
panic, started business in the right 
direction, and presented » program of 
which much may well be salvaged for 
the permanent good of the country. 

The new enthusiasm rests on three 
considerations, all of which should 
have been visible to business some 
time ago. The first is the discovery 
that the hope of the Administration 
for recovery rests solidly on the re- 
newed activity if mot the prosperity 
of private business. The second is 
a reflection of the earnest effort of 
all business to cooperate with the Ad- 
ministration in all sound policies of 
recovery and to begin at once to pro- 
duce as well as plan for the common 
good. The third is an almost uni- 
versal realization that business can 
progress if not thrive under the eco- 
nomic and governmental conditions 
that prevail today. 

This turn in public sentiment seems 
to have been nation wide, although 
most pronounced in the industrial 
centers. The turn is well illustrated 
in Chicago. That city has been the 


32 


capital of opposition to Administra- 
tion licies from the beginning. 
MPractically all of its newspapers have 
Mbeen forthright and often bitter in 
attacking the New Deal. Most of its 
business leaders have been hostile and 
resentful, and were still so within the 
last 30 days. Yet today they are 
practically unanimous in enthusiasm 
over the immediate business prospects. 
In a survey made within the week, 
many of the most important business 
executives of the Middle West have 
said in substance that the prospect for 
the first half of next year looks so 
promising they can hardly believe 
their own figures and forecasts. 

But it is not all a matter of forecast. 
Things are happening already. 

Production activity almost every- 
where is mounting. Sales are above 
last year in value and volume. The 
ratio is increasing. Even in the dur- 
able goods industry definite improve- 
ment continues. Farm incomes will 
be a billion dollars greater than last 
year. Corn prices doubled last year, 
and again this year. Cotton —- 
ing 13¢ is so high as to threaten 
the stability of its market. Power 
production is within 5% of 1929. 
Domestic consumption this year broke 
all records. Foreign trade is expand- 
ing. Dividend payments last month 
were the highest of nearly 3 years. 
Bank debits are 22° above a year 
ago, and Reconstruction Finance Cor- 
poration is collecting more money 
than it loans. 

Automotive production already is 
the largest for any year since 1930, 
with a few weeks’ figures still to be 
added. The industry confidently 
looks forward to making more than 
3 million cars in 1935. 

Retail trade is making an excellent 
showing. November sales in depart- 
ment stores were 11° ahead of a year 
ago, with chain and mail order houses 
showimg even greater gains. Every 
indication is that the holiday shop- 
ping will hold up to this promise. 


With such figures to 
ness and such enthusiasn 
late it, there would seen 
cient justification for bu 
forward in high gear. 
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Business Works Toward 
Effective Cooperation 


One hundred outstandi 
leaders ~ are meeting t week 
in White Sulphur Springs, invite 
jointly by the National Association of 
Manufacturers and the United States 
Chamber of Commerce, to discuss the 
important issues that face the nation 
to reach if possible common agree. 
ment upon fundamentals of polic, 
and to work toward a vole plat. 
form as a basis for cooperation bg. 
tween organized business and ty 
Administration. 

It is a strange commentary that j 
has taken an economic earthquake 
bring about the first serious attempe 
of organized business to form a united 
front—and that in the fifth year of 
depression. But certainly the fact that 
it is being attempted now is a wholly 
constructive development, deserving 
of every support and encouragement, 

Indeed, the movement cannot be 
allowed to fail. The consequence of 
disunity would be to cast discredit 
upon business leadership. Critics 
would say, and would have the right 
to say, that business had nothing to 
offer in lieu of the programs with 
which it finds fault. If business men 
cannot agree what is good for busi- 
ness, there is no effective objection 
to radical experiments. 

We have no doubt, however, that 
the best thinking developed by the 
hand-picked business leadership of 
the country will formulate a set of 
principles in which business sentiment 
can concur. That is what this con- 
ference hopes to accomplish. It has 
no intention of going into closed 
session and emerging with detailed 
blueprints for curing all our ilk. 
Fundamentals are the first concer, 
arid then the launching of what should 
become a continuing program of te 
search, planning, and assistance © 
government. 

The spirit of the meeting will not 
be reactionary. Behind the whole 
movement is a sincere desire to work 
with Washington in pushing further 
the recovery which already has begus. 
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